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Cucrema npoaBHKEHUS NPOAYKTOB Ha peiHKax B2B n B2C cymecTBeHHO oTinyaercs,
4TO OOYCIIOBJIEHO pa3IMdMeM B IIOBEJEHYECKUX IAaTTEpHAaX IMOTpeOuTeNned u
IIPOJIABIIOB, & TAKXE MOTHUBALMOHHBIX COCTABIIAIOLINX, CPEAE NPUHATHS PELICHUM,
0COOEHHOCTSIX KOJIMYECTBA YUaCTHUKOB CJIEIKH, PA3HUIE BOCIIPUATHS XapaKTEPUCTUK
IIPOAYKTa U T.A. JIMHaMMUYHO MEHSIOIIAsACA Cpela ONPEAEIsieT HOBbIE TEHICHLIUU B
MapKETHUHIOBOW jearenbHocTH B cdepe B2B. JlanHas craThs (okycupyercs Ha
cneuuduke peiHKa B2B, coorBercTByrommx @opmMax KOMMYHHUKAIlMM B 3TOM
HAIIPABJICHUM, OCHOBAaHHBIX HAa HCCIEAOBAHMAX JPYrUX aBTOPOB, a TaKKe
NpPENCTaBIsieT OOOCHOBAaHUE HAYYHO-METOJUYECKUX TMOJO0XKEHUNH (OPMHUPOBAHUS
MHTEIPUPOBAHHBIX MapKeTHHroBbiX KommyHukauuid (MMK) nHa mnpennpusrusx
IPOMBIIUIEHHOIO pbIHKA.. lccnenoBaHue nmaer TEOPETUYECKYX0 OCHOBY A
JAJIBbHEUIIIEr0 PACCMOTPEHN MAPKETUHIOBBIX KOMMYHHMKAIMM HA peIHKE B2B ¢ TOukn

3peHus ux Bapuanui 1 3QpHEKTUBHOCTH.

KiaiwoueBble cjoBa: peiHOK B2B, ynpasnenue OpeHIOM, MapKETHHIOBBIC
KOMMYHHKAIIHA, WHTEIPUPOBAHHBIE MAapKETHHIOBbIE KOMMYHHUKAIIUH, II€HHOCTH

OpeHa.

FEATURES OF MARKETING COMMUNICATIONS ON THE B2B MARKET
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The systems for promotion products on the B2B and B2C markets are significantly
different, due to the difference in the behavioral patterns of consumers and sellers, as
well as motivational components, decision making environment, the number of
participants in a transaction, differences in the perception of product characteristics,
etc. A dynamically changing environment defines new trends in marketing activities
in B2B. This article focuses on the specific features of the B2B market, the
corresponding forms of communication, based on research by other authors, and also
provides a rationale for the scientific and methodological provisions for the formation
of integrated marketing communications (IMC) in industrial market. The study
provides a theoretical basis for further consideration of marketing communications in

the B2B market in terms of their variations and efficiency.
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Kak 4acTo roBopst: “eciu Bbl YEro-TO HE BUAUTE, 3HAYUT, 3TO HE CYIIECTBYET .
B sToM cMmbicie BBIOOp HMHCTPYMEHTOB MAapPKETHHTOBBIX KOMMYHUKAIMH IS
npoABIKeHus mnpuobpen auddepeHupyomyo (QYHKIHIO IS KOMITAHHH,
CTPEMSIIIINXCS TTOBBICUTH CBOIO TMOIYJISIPHOCTh M CBOM cTaTtyc. B cBsizu ¢ 3TUM mepen
urpokamu B2B pblHKa 4YacTo BCTaeT BOMPOC, JOCTATOYHO JIM HCIOJIb30BaHUSA

CymCCTBYIOIIMX  KOMMYHHKAIIMOHHBIX  HWHCTPYMCHTOB B OTACIBHOCTH  HJIH
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11e71eco000pa3HO OOPaTUTHCS K IPYTUM, OOBIYHO MCIIOJIb3YEMBIM Ha MOTPEOUTETHCKOM

PBIHKE.

Crneunduka mpOMBIIUIEHHONW cdepbl ONpenensieT psl OCOOCHHOCTEW MpH
BBHIOOpPE U BHEAPEHUU MAPKETHHTOBBIX KOMMYHHUKaIMil. Takre 0cOOEHHOCTH BIIEKYT
3a cOOOM HOBBIE MOAXOAbI W CHUCTEMbl OTHOCHUTEIIBHO TOCTPOCHHMS MPOrpaMm
MPOABMXKEHUS MPOAYKTOB B paMKax pbeiHKa B2B. DTo oTHOCHUTCS KO BCEM 3Tamam
pa3paOOTKK, BHEAPEHUS, pealu3alyd M KOHTPOJISI MNPOrpaMM MapKETUHTOBBIX
KOMMYHHKAIIMi — OT IIOCTAHOBKM LEJIEd [0 NPOBEICHUS 3aIJIAHMPOBAHHBIX
MEpPOTIPUSTUN U OIEHKH OOPAaTHOM CBSI3U. XapaKTep UCIOJIb30BaHUS WHCTPYMEHTOB
MAapKETUHIOBBIX KOMMYHUKAIMNA TAKKE MEHSAETCS B PU3ME POMBIIILIEHHOTO PhIHKA,
U BCe OOJNBIIYI0 3HAYUMOCTh B 3TOM KOHTEKCTE MPUOOpETaeT MHTETPUPOBAHHOCTH
MapKETUHTOBbIX KOMMYHHMKAIIMM, a 3HAYUAT, COIVIACOBAHHOCTh B KOMIUIEKCE

HIOCJIEI0BATENBHO MIEPEAaBaEMBbIX COOOIIEHUI.
KomniekcnocTs peinka B2B

Poinok B2B orpomen, u BkitouaeT B ceOsi OObIIe JIEHET M MPOAYKTOB, YeM
norpeduTenbckue peiHKU [5, 127]. B nenmoBoii cpene opraHU3aIiiyl HITYT MPOTYKTHI
JUIsE COOCTBEHHOT'O MCIOJIb30BaHUs, JIs1 BKIIOYCHHSI UX B COCTAB CBOMX INPOJIYKTOB,
JUIsL miepenpofaxu U Ap. Kak TONBKO MPOIYKT MONAagaeT B NPOU3BOJACTBEHHYIO
CUCTEMY KIIMEHTa, OH MPHUOOPETAIOT CTPATETHYECKYIO0 3HAUUMOCTh. [103TOMYy pBIHOK
B2B, B nepByro ouepenp, OTAMYAET BHUMAHUE K TEXHUYECKUM JETalsIM IMPOIYKTa.
[Torpebutenn Ha peiHKe B2C o00bIYHO He oOpamarT 0co00ro BHUMAHHUS Ha
TEXHUYECKUE XapAaKTEPUCTUKH, OHU Yallle PYKOBOJICTBYIOTCSI UyBCTBAMU M SMOLUSIMU
¥ HE BCET/Ia XOPOIIIO pa30MparoTcs B ToBapax, KOTopeie mpuodperatot [4, 27]. B mupe
B2B Bce mpoucxoauT nHave, MOCKOJIbKY TEXHUYECKass HHPOpMAIUs UMEET TIIaBHOE
3HayeHue. [loTpeOHOCTH y4acTHHKOB pbIHKAa OM3HEcCa OYEHb CHEHU(PHUYHBIC, YACTO
JOBOJIBHO CIIOXKHBIE, I03TOMY IMPOJAaBIly TaKUX TOBAapOB HEOOXOIUMO HMETh
BO3MOXHOCTH BBICTPANBATh KOMMYHUKAIIUIO U “O0BICHATH CBOM MpoAyKT. [lomobHoe

B3aI/IMOI[€I\/JICTBI/Ie BBIHYXKIAaCT KOMMYHHUKAIIUIO MCKIY IIPOAABOOM H IIOKYIIATCICM
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HOCHUTbh MHTEPAKTUBHBIN U JJaXe, B HEKOTOPOM CTENEHU, 00pa30BaTeNbHbIN XapaKTep.
st addexkTruBHON KOMMyHUKay B2B koMmanusmM He0oOX0AMMO JIeNaTh aKUEHT Ha
CBOMX YHUKAJIbHBIX IIEeHHOCTAX. ClieqoBaTeNnbHO, BaXKHBIM aroM B B2B mapkerunre
ABJIAETCA CO3JaHME KOMMYHHMKAallUM M TOUCK CYIIECTBEHHBIX OTJIWYUU OT

KOHKYpPEHTOB [6, 12].
Cpena npuHATHSA pPelIeHUs

Cpena npuHATHSA PEIIEHUH BKJIIOYAET B CE€0Sl THUIBI PEUICHUH UM IPOLECC UX
npuHsaTus. Kak yxe ynoMuHanoch paHee, Urpoku peiika B2B umerot neno ¢ Gosnee
CJI0’KHBIMH 1 KOMIUTEKCHBIMH IIPOLIECCAMU IPUHATHS PELICHUN [TPU TOKYIIKE TOBAPOB
U yCIyr — HUX OpuoOpeTeHHe mojapasymeBaeT OOJbIINEe CYyMMBbI JCHEr, OOJbliee
BHUMAHUE K TEXHHUYECKUM OCOOCHHOCTSIM TMPOAYKTa H B3aUMOJCHCTBHE C
HECKOJIBKUMH JIFOJIBMU Ha Pa3HBIX YPOBHSAX BHYTpH opranm3anuu [5, 350]. Kpome
TOT0, MPOLIECC MOKYIKU uMeeT Oosiee (opMaTn30BaHHBINA BUJ], HEXKEIIU YeM Ha PhIHKE
«HApOJHOTO TMOTPEOJEHUs»: KPYMHBbIE 3aKyNKd OOBIYHO TPEOYIOT MOAPOOHBIX
TEXHUYECKUX  CHEIU(PUKAUUNA  MPOAYKTOB, O(PUIMATIBLHOM  CONPOBOXKAAIOIIEH
JOKYMEHTAIMM, TUIATEIIBHOIO HW3Y4YEHHMS IIOTEHUMAIbHBIX IIOCTABIUMKOB U
o(uIHaNbHBIX COTrNIACOBAHUN MPUHSTHIX perieHuil. OCOOEHHOCTD TaKKe 3aKI0YaeTCs
B TOM, 4TO ITPOJIABEL U MTOKYIIATEIb B ONPEAEIEHHON CTENEHN 3aBUCST APYT OT ApYyra.
Komnanun Ha peiake B2C HaxomaTcs Ha HEKOTOPOM PAaCcCTOSHUM OT CBOMX KIIMEHTOB,
B TO BpeMsa Kak KommaHusM B2B 1mpuxomurcss TECHO COTpyAHMYATh C
ITOTEHUHAJIBHBIMY KJIMEHTAMH U MAPTHEPAMU Ha NPOTSLKEHUM BCETO IEPErOBOPHOIO
nporecca — MOTPEOUTENSIM HYKHO TIOMOYb OINpPENEIUTh UX NpoOIeMbl, HAUTH s
HUX peIICHWE M MPEJIOKUTh TrapaHTuM KadectBa [5, 69]. B kparkocpouHoii
NIEPCIIEKTUBE MPOJAKHU SABIISIFOTCS 3aCIYTOM, IPEXKIE BCEro, MOCTAaBIIMKOB, KOTOPHIE
YJIOBJIETBOPSIIOT HEMOCPEACTBEHHbIE MNOTPEOHOCTH MOKYIATeNsl B MPOAYKTaX U
ycayrax.  OpgHako, KOHEYHOM  CYeTe, HMEHHO paboTa  MapKeTOoJIOroB
HEMOCPEJCTBEHHBIM 00pa30M BIUSET Ha YypoBeHb mnpoaax B2B kommnanuii, Ha
CO37laHUE MOTPEOUTENBCKOM JOSIBHOCTH M LEHHOCTH Ui KJIMEHTAa, YAOBIIETBOPSS
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TEeKylU[Me MOTPEOHOCTH MOTPEOUTENEed M COTPYAHHMYAs C HUMH JJisl PEIICHHS UX

pooIeMm.

[Tockonbky cneuuduka pblHKA O0ECHeUUBAET  CJIOKHOCTh  MOKYIIKH,
MOKYyMaTeIsIM ~ MOXKET  IMOTpeOOBaThcsl  OONbIIE  BPEMEHM  JUIA  MPUHSATAS
OKOHYATEIBHOTO pemnieHus. Kpome Toro, mMpOMBINUICHHBIE 3aKYIKH COIPSHKEHBI C
OIICHKOW COOTBETCTBHS MPOAYKTAa TOYHBIM TEXHUYECKUM XapaKTCPUCTHKA, a
MOKyINaTejld TOBapoB M yciyr pblHka B2B sBisdrorcs npodeccroHaliaMu B CBOEH
00J1aCTH U aKTUBHBIMU KJIMEHTaMH, KOTOPbHIC TIIATEIHLHO OICHUBAIOT AThTEPHATHBHI.
[Tepeuncnennbie 0COOCHHOCTH M KOMIUIEKCHOCTh PHIHOYHOM CPE/Ibl YKA3BhIBAIOT HA TO,
YTO MOKYNKHU, OCHOBaHHBIE Ha MOOYXKIEHUSX M OMOIUAX KpalHe PEeNKd B JaHHOU
chepe, TMOCKOIBKY TPEIIONaraeTcs, 4TO TOKymarend B  OoJblledl  mMepe
COCpPEOTOYEHBI HA KOMIUIEKCE 1I€HbI, KAYeCTBa, KOJTUYECTBA, COOJIIOICHUH CPOKOB U
noctynmHocTd npemioxenuit [10, 101]. DTo Bieyer 3a coboii Oosee THIATEIbHBIM
BBEIOOP MHCTPYMEHTOB B TIPOIECCE MOCTPOSHUS KOMMYHHKAIIUH C MOTpeOUTEeIeM Ha

JAHHOM DBIHKE.
Ba:xxHocTh (popMHpOBaHUsA OTHOLICHUH HA pbIHKe B2B

dopMupoBaHUE  MPaBUILHBIX OTHONICHWH  MEXIy  yYaCTHHKaAMU
NPOMBIIINICHHOTO  PBIHKA HWMEET TEPBOCTEIICHHOE 3HA4Ye€HHe I JIF00OM
MapKETUHTOBOW MPOrpaMMbl KOMIUIEKCHOTO XapakTtepa. [lns moBbllieHus ee
pE3yNbTaTUBHOCTH TOCTABIIMKA W KIWEHTHl HW3YYalOT Pa3UYHBIC CIIOCOOBI
yIpaBiIeHUs] OTHOIICHUSMH APYT C JIPYrOM: CEroiHs OoJybllie, 4eM KOraa-iuoo,
KOMIIAaHWM  HUCTIOJB3YIOT  HMHPOpMamui O  KIMEHTaX JUIA  TPOBEICHUS
I[CJICHATIPABIICHHBIX MAapPKETUHTOBBIX JICUCTBHA C IIE€JIBI0 TOCTPOCHUS IPOYHBIX,
J0JITOCPOYHBIX OTHOMIEHUH [6, 214]. YnpaBieHre B3aUMOOTHOIICHUSMH C KJIMCHTaMHU
(aari. CRM — Customer Relationship Management) nmeeT orpoMHOe 3Ha4Ye€HHE KaK
WHCTPYMEHT yrmpaBiieHus uHpopMaIeil 00 OTAETbHBIX KIMEHTaX, a TAaKkKe TOUKaMU
KOHTaKTa ICJIEBOM ayJAuTOpUU ¢ OpeHmoM W mpoaykTom [6, 218], uro >ku3HEHHO

HEO0OXOIUMO ISl MaKCUMU3aIuK JiosiibHOCTH. BaxkHocTh CRM Takke o0yciioBiieHa
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TEM, 4TO HpI/I6BIJ'IB KOMIIAHHUHW HaXOAHUTCA B HpHMOﬁ 3aBUCUMOCTHU OT COBOKyrIHOﬁ

CTOMMOCTH €€ KJIIMCHTCKOM Oa3El.

OtHommennst Ha peiHKe B2B mpuoOperaroT ocoO0yr 3HAYMMOCTh — OT HX
3 (HEKTUBHOCTH 3aBUCUT BO3MOXXHOCTH IIOBBIIIATH IIEHHOCTh MPOAYKTA (DUPMBI.
Pa3BuTre OTHOIICHMIA, BBIXOASAIIMX 3a paMKd (POpPMaNBHBIX 005A3aTEILCTB,
o0OecrneurBaeT OCHOBY, Ha KOTOpOW MOXKHO Oojiee 3(ppeKTUBHO co3naBaTh OU3HEC-

CBiA3HU U 6H3H€C-KOMMYHI/IK3HI/II/I.

Kak yxe ObUIO OTMEYEHO, MPOLECC MOKYNKH Ha MPOMBIIIJIEHHOM PBIHKE
OTJIMYAETCS] CBOEH KOMIUIEKCHOCTBIO U CIIOKHOCTBIO, YTO MOPOXKAAeT Oojee Wiu
MEHEE BBICOKU YpOBEHb HEOIPEEICHHOCTH CO CTOPOHKI KiiMeHTa. Ee MuHuMuU3anus
TpeOyeT JnoBepus MeXIy YydyacTHHUKaMH. HeomnpeneneHHOCTh HE MOXET OBITh
YCTpaHEHa TOJIHOCTBIO, OJIHAKO OJyiaromapsi HAJACKHBIM M OJH3KHM OTHOIICHUSM
TOSIBJIIETCST BO3MOXKHOCTBH ympaBisith ed [11, 51]. Tak, mocrpoeHme moBepus
CTAHOBUTCS JKM3HEHHO BaXHOW 4YacThio JUig (HOPMHUPOBAHUS JIOITOCPOUYHBIX

OTHOIICHUU MCIXKOY ACIIOBBIMU ITaPTHCPAMHU.

MapKeTI/IHFOBBIe KOMMYHUKAIIUU SBJIAKOTCA OCHOBHBIM HWHCTPYMCHTOM B

MOCTPOCHUU JOBEPUTEIHHBIX OTHOIIEHUHN C IOTPEOUTEIIEM.
MapkKeTHHIOBble KOMMYHHMKAIlMU HA pbIHKe B2B

MapKeTHHrOBbIe KOMMYHHUKAITUH SIBIISTIOTCS CPEACTBOM, C IMOMOIIBI0 KOTOPOTO
(bupMBI B3aMMOCHCTBYIOT CO CBOMMH MOTPEOUTEISIMU: HH(DOPMHUPYIOT, YOSIKIAIOT 1
HATIOMHUHAIOT KJIMEHTaM MPsIMO WM KOCBEHHO O MPOJYKTaX M yCIyrax, KOTOpble OHU
IpoJaroT, a Takke o cBoeM Openne [6, 535]. B mporecce MapKeTHHIOBOIO
B3aUMOJICUCTBUS, KOMIIAHUS MOXET YCTAHOBHUTH JHUAJIOT U MOCTPOUTH OTHOIICHUS C
MOTPEOUTEISIMU, KaK CIEACTBUE, YKPENMUTh UX JIOSUIBHOCTh M, B KOHCYHOM CYETE,
MOJIYYHUTh TPE3YMIINIO MPEAMOYTEHUSI CO CTOPOHBI KIWEHTa. MapKeTHHTOBBIC
KOMMYHUKAITMH TTO3BOJISIOT KOMIIAHUSM CBSI3BIBATH CBOM OPEH/IBI C ONpPEACIICHHBIMU
JIOJbMUA, MECTaMH, COOBITUSMH, OIBITOM M YYBCTBAMH, YyCTAaHABIIMBAs, TaKUM

o0pa3om, ujero OpeHa B maMsTy MoTpeduTeneit (MMuUIK OpeHa).
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O4eBuAHO, YTO MAPKETUHIOBbIE KOMMYHHMKAlMM HWMEIOT CYIIECTBEHHOE
3Ha4YeHHe Kak Ha peiHKe B2C, Ttak u B2B. /Ing nocTmkeHus CBOMX CTPATErMYECKUX
nened abCoNOTHO BCEM KOMIIAHUSM HEOOXOAMMO JIOHOCUTH CBOE TOCTAaHHUE M0
notpeodurens. Jnsa sdpdexTruBHOrO0 0OMmMIEHHS CO CBOMMH KIMEHTAMHU OpPraHH3alliH
JOJKHBI PEUINTh, KaKMe€ MHCTPYMEHThl MApKETUHIOBBIX KOMMYHUKALIMA OHU OYIyT

UCII0JIb30BAaTh.
NuTerpupoBanHbie MAPKETUHIOBbIE KOMMYHUKAIUA

CerogHsi MapKeTOJIOTM CTAJIIKUBAKOTCA C JBYMSI OCHOBHBIMH JWHAMHKaMH,
KOTOpbIE CIIOCOOHBI OBICTPO MOMEHSTH CLIEHAPU KOMMYHUKAIMI Ha TPOMBIIIEHHOM
pPBIHKE: yXOJI OT MAacCOBOIO MAapKeTUHra M pa3BUTHE B OOJACTH LHUQPPOBBIX
TEXHOJIOTUH. Y CTOMYMBAs TEHACHIINS CETMEHTUPOBAHMS PhIHKA IPOBOLUPYET YXO OT
MaccoBOIO MapKeTHHra M co3JaHue Oojiee MNpOayMaHHOHW, IieJIeHanpaBIeHHON
MapKETUHIOBOM mporpaMMbl. B To ke Bpemsi, WH(GOPMAIMOHHBIE TEXHOJOTHUU
MIPOJIOJKAIOT HAPAIUBATh TEMIT Pa3BUTHS, MEHSSI CIIOCOOBI M MyTH KOMMYHHKAIIUN
MEXAy KOMIaHue u mnorpedbuteneMm. JlocTym K [JaHHBIM O TMPUBBIYKAX U
MPEANOYTEHUAX KIMEHTOB CETOIHA MOYTH HEOTPAHUYEH, YTO CHOBA BO3BPAIIAET HAC K
UJIe€ O CErMEHTAlMU LIeJIEBOM ayIUTOPUHU Ha OCHOBE UX MPEANOYTEHUH, elle 0oblie
MOBBIIIAA €€ 11eTecO00pa3HOCTh. UTO KacaeTcs KaHAJIOB CBSI3U HA CErOHSIIHUAN J1I€Hb
OHM HAO0JIIOIAOTCS B OOJIBIIOM KOJIMYecTBE. MoJienb ypaBiieHHs] KOMMYHUKAIUEH He
OJIMHAKOBA JJI BCEX KAHAJIOB, NMOITOMY aKTyaJlbHOCTh MPUOOpETaeT mpobdiieMa He
KOJINYECTBAa, a KauecTBa mepedaud WH(POpMaluuu. DTO 3HAUUT, YTO OMNPECICHUE
BBIOOpa KaHala KOMMYHHUKAITUU, KaK YacTH €€ CTPATETHH, OJDKHO OBITh TUIOTHO
CBS3aHO C IOCTaBJIEHHBIMU LEISIMA KOMMYHHKAlUMH, KOTOpBIE, B CBOK OYEPEIb,

KOPPETUPYIOTCS C €€ pe3ybTaTaMHu.

He3aBucuMo oT Tuma peiHka (upMa Bcerja HaleleHa Ha pPa3BUTHE CBOETO
Ou3Heca, OATOMY BBIOOp OoJibIlie, YeM OJHOrO0 KaHaja KOMMYHHUKAIlMHM BIIEYET 3a
co0Ol OTBETCTBEHHOCTh 3a COTlJIACOBAHHOCTh MEXAY COOOM OJIHOBPEMEHHO

HCCKOJIBKHUX IICPEaAaBaACMbIX CMBLICIIOB. To ecth IIpu BLI60p€ HCCKOJIBKHNX KaHaJIOB
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KOMMYHUKAIIMM BCE JIOCTYIHbIE HMHCTPYMEHTHI JOJDKHBI OBITh HCIOJIb30BAHBI
uHmecpuposanHo. ITO TPUBOJUT HAC K KOHUENIWH HHTETPUPOBAHHBIX
MapkeTUHToBbIX KoMMyHuKanuid (MMK), kotopeie onpenenensl I[lukroHoM u
Bponepukom kak «mporiecc, KOTOPBI BKIIOYAET B ce0s1 YIIPaBICHUE U OPTaHU3AIUIO
BCEX DJIIEMEHTOB aHaliu3a, IUIAHUPOBAHHUSA, BHEJIPEHHS] U KOHTPOJSL  BCEX
KOMMYHUKAIIMOHHBIX KOHTaKTOB, CPEACTB MAacCOBOM HH(OpMAIMU, COOOIICHUMH,
PEKIJIAMHBIX MHCTPYMEHTOB, OPUEHTUPOBAHHBIX HA BHIOpaHHBIC 1I€TIEBBIC ayIUTOPUU
TakKuM 00pa3oM, YTOOBI TOJYYUTh HAUOOJBIIYIO SKOHOMHUIO, A(PPEKTUBHOCTH U
PE3yJIbTATUBHOCTb, yIIYUIICHUE u COIIACOBAHHOCTH MapKETHUHTOBBIX
KOMMYHHUKAIIMOHHBIX YCWJIMW MJIS JOCTIKEHHS OMNpEACeICHHBIX Iieeil B objiacTu
MPOAYKTOB M KOPIOPATHBHBIX MAapKETHHIOBBIX KOMMYyHUKanui [2, 26]. OcHOBHas
nJesd KOHUECIIMU 3aKJI0YaeTcs B TOM, YTO BMECTO COCPENOTOYCHHUS Ha KaXIOM
OT/EJIBHO B3TOM PEKJIAMHOM UHCTPYMEHTE, HAIPUMED, PEKIIAME, JIMYHBIX MPOAAKAX,
CTUMYJUPOBAaHUU COBITA M T.HI., CTOUT paccMaTpuBaTh W3 KaK YacTH OJIHOTO
COOOIICHUS, CIYyXaIlUe OAHOM M TOW ke 1enu. [IpuunHa ycuineHHOro BHUMAHUS K
UMK 3akmiouaercs B TOM, uYTO (upMe HEOOXOAMMO KOOPAMHHUPOBATH BCE
KOMMYHUKAIIMM Ha KOHKYPEHTHOM pBIHKE, 4YTOOBI IepeAaTh CyTh OpeHaa Wiu
nponykra norpedutenmo [10, 32]. Jlns koMmaHWHM Ba)XHO KaKk MOXHO OoJiee YETKO
nepeaBaTh CBOE COOOIIEHUE I1IEJIEBOM ayAUTOpUU, BBICTpauBas B €€ MaMSTH
onpeneneHHble  acconuanud. OcHOBHBIM  npeumymiectsoM MK  saBnsercs
BO3MOXKHOCTh TEpelaBaTh YETKOE COOOIIEHHWE U COXPaHATh YCTOMYUBYIO
WJICHTUYHOCTH M0 OTHOLICHUIO K PA3JIMYHBIM LIEJIEBBIM IPYMIIaM BHE 3aBUCUMOCTHU OT

TOro, KakKuMm CpcacrBaMu KOMMYHHUKAIINH OHH ITIOJIb3YIOTCA.

Pa3zButne B ycioBHAX Bce Ooliee YCIOXHSIOMIEHCS B CHIIY YCHIICHHS
3HAYMMOCTH CErMEHTAallM M Pa3BUTHS HH(MOPMAIIMOHHBIX TEXHOJOTHH CpEIbI
IIPOBOITUPYET IMOSBJIICHUE BCE OOJBIIEr0 KOJMYECTBA IPUUHMH Kcoiib3oBath UMK, a
UMEHHO: TmoTepss JoBepus kK pekiaame B CMMU, mnorpeOHOCT, B yBEIWYEHUHU

pCHTa6€JILHOCTI/I )41 3(1)(1)€KTI/IBHOCTI/I, CCTMCHTal A HCJ’ICBOfI AyAUTOPHUH, CCTMCHTAaIUA
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CMU, Huskuii ypoBeHb auddepeHnuanuu OpeHAa, JOCTYIMHOCTh HOBBIX
WHCTPYMEHTOB MApPKETUHTOBBIX KOMMYHHKAIMM, HEOOXOAUMOCTh MOBBIIICHUS
JIOSUTbHOCTH KJIMEHTOB, JIBHJKEHHUE B CTOPOHY MapKETUHIa OTHOIICHUH, rT00aIM3alusl
MapKETHUHTOBBIX CTpaTeru W T.1. [IpuHMMas BO BHMMaHUE 3TU NPUYHHBI, MOXKHO
OTMETUTh, YTO KOMMYHHUKAIIMU TPEOYIOT IETOCTHOTO, TOCIEA0BATEILHOI'O TOIX0/1a
KO BCEM dJIEMEHTaM, MPSMO WM KOCBEHHO YYaCTBYIOIIMM B Tiepefadu COOOIEHUs
norpeburento. Tak, ymakoBka, (QUPMEHHBIH CTUIIb, MEpYaHJAW3UHT, MPSIMOM
MApKETHUHT, BBICTABKM CTAHOBSTCS TMOJHOIECHHBIMU U B3aUMOCBSI3aHHBIMHU YaCTSIMU
MapKETHHIOBBIX KOMMYHHKaIMi opranu3amnuu [8, 63]. CiemoBaTenbHO, KOHIICTIIIHS
NMK nonpa3zymeBaer, 4yTo Kaxaoe cCOOOIIEHUE, NMEepelaBaeMoe OT OpraHu3aluu K
NOTpeOUTENI0, BHE 3aBUCHUMOCTH OT KaHalla Mepefayd JOJDKHO HaxOAUThCA B
COTJIACOBAHHOCTH C UHBIMH COOOIIIEHUSIMHU C LIETbIO IOCTUYb BOCIIPUSATHS CO CTOPOHBI

ayJUTOPHH BCEr0 KOMITIIEKCA TOCIeA0BaTENbHO TIepeIaHHbIX cooOmeHui [12].

OnHa n3 rmaBHBIX TPUYMH pactyuiero 3HadeHusa MMK 3aknrogyaercs B ToM, 4TO
BKJIIOYEHHE OJTOM KOHUENIHWM B CTPATETHMI0O KOMIIAHMM HWIPAET BAXHYIO pPOJb B
IPOLIECCE PAa3BUTHS U NOJJEPKaHMsI UACHTUYHOCTH U Kanurtana Openaa. Bee Oonbie
MIPOYKTOB KOHKYPHUPYIOT B MOTYy4YECHUH BHUMAHUS TOTPEOUTENEH, Y KOTOPHIX, B CBOIO
ouepeib, OCTAETCSl BCE MEHBIIIE BPEMEHH HA MPUHSATHS PELUICHUS O TOM, KTO IMOJYYUT
npeanoyTeHue. B 3TOM OTHOIIEHHMHM Yy W3BECTHBIX OpEHJOB €CTh CEpbEe3HOE
KOHKYPEHTHOE€ TIPEMMYIIECTBO HAa COBPEMEHHOM pBIHKE, TaK KaK CO3JaHUE H
NoJIIep)KaHNe WACHTUYHOCTH U KamuTaiga OpeHga Tpedyer ¢GopMUpOBaHUSA
0JIarONPUSTHBIX, CHJIBHBIX W YHHUKaJIbHBIX acCOIMalldi ¢ HUM B CO3HAHUU

norpeduresei [9, 256].

Hecmorpss Ha pacrymyro BaxHocth MMK u ux BHeapeHMe MHOTUMH
KOMIIAHUSIMM B MApPKETHHTOBYIO CTPAaTEruio, OHU COMNPSHKEHBl C HEKOTOPBIMU

Oapbepamu:
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1. B HEKOTOpbhIX KOMMAHUSX Ppa3IMYHbIE UHCTPYMEHThl MapKETHHIOBBIX
KOMMYHHUKAIIMM HaXOOATCS TOJ YHPAaBICHUEM pa3HbIMU COTPYAHUKAMHU WU

OTJICIIaMH;

2. IHCTpyMEHTbl KOMMYHUKAllMM MapKETMHTOBOI'O MHMKCA TPaJUILIMOHHO

HaxoOATCs 1IOoA YIIPABJIICHUEM PAa3HbIX COTPYAHUKOB WX OTACIIOB,

3. bopbOa 3a Oosee BBICOKHE OIOMKETHI MOPOXKIAAET HECOTIACOBAHHOCTH

JIEUCTBUN MeXIy OTAeIaMu (JMHAHCOB U MAPKETHHTa;
4. HenmoctaTok BHYTpeHHEH KOMMYHUKAIINH;

5. CIoXHOCTh TIJAHUPOBAHUS W  KOOpAMHALMHM  (YHKIHOHAIbHBIX

HOI[pa?;I[CJ'ICHI/Iﬁ KOMITaHWH C BHCIHTHUMHW KOMMYHUKAIIMOHHBIMU arCHTCTBAMMU.

Ecnu HeckoiIbKO necsaTuiieTuid Ha3al MacCOBble KOMMYHUKAIIMK OBLIN TUIOTHO
BHEJIPEHHBIM IOHSATUEM, HEOTHEMJIIEMOM YACThIO MAPKETUHIOBOM JEATEIBbHOCTH, TO
CeroJHsS MX JIOMHUHHpPOBaIU cHibkaercsa [5, 163]. B kouneniuu cOagaHCHPOBAHHO
UCIIOIb3YEMbIX HMHCTPYMEHTOB MApPKETHHIOBBIX KOMMYHHMKAIIMM MBI CTaHOBUMCS
CBHJICTEIISIMU BO3PACTAIOIIEN BaXXHOCTH HOBOM MOJENH B3aumonencteusa. Hecmorps
Ha pa3Iu4Horo pojaa TpyaHoctu, UMK cTtaHoBsATCsS cTaOUIbHOM MapaiurMon, KOTopas

MOJKET OBITh 2PPEKTUBHO UCIIOIB30BaHA B (prUpMax pa3iNuHOI HAIIPaBICHHOCTH.

Takum 00pa3oM MOXXHO clieflaTh BBIBOJ O TOM, YTO MapKeTHHT phiHKa B2B u
B2C 3HauuTenpHO OTAWYAETCSA. DTO MPOUCXOJUT IO MPUYHUHE PAIAYUS B MOAECIU
MOBEICHUS YYACTHHKOB TIpOIecca MPUOOPETEHUST TOBAPOB ISl ce0s» U, C APYrou
CTOPOHBI, JI HY/1 NpeaAnpusTusi. [[poMbIIIIEHHBINH PHIHOK UMEET CBOIO CEIU(DUKY,
BIUSIIONIYI0O Ha BBIOOP CTMOCOOOB MPOABMKEHHUS TPOAYKTa. B 3TOM OTHOIIEHWH
0CO0yI0 poOJIb MPUOOPETAIOT KOMMYHHKAIIUW, IOl KOTOPBIMH TMOHUMAETCs
COBOKYITHOCTh CBSI3€il M OTHOILIEHHI, MOKpPBIE BO3HHUKAIOT MEXAY YYaCTHHUKaMU

PBIHKA.

[Tonsitue B2B-kOMMyHUKaMil MOAPAa3yMEBAET HCIOJIb30BAHUE BCEX CPENCTB

IPSIMOTO U KOCBEHHOT'O CTUMYJIMPOBAHUS pblHKA. HTErpanus KOMMYHUKAIMOHHBIX
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MHCTPYMEHTOB J1a€T CHHEpreTudyeckui 3(@exT, AEHCTBYIOLIMH Ha BCEX H3Tamax

MTOKYIIKH.
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