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AHHOTALUA

B nanHol cTathe UCCIen0BaHbl BOPOCHl BO3MOXKHOCTEW U BHI30BOB, CBSI3AHHBIX C
npuMmeHeHneM THK moTpebutenbckoro cekropa CTpaTerHuecKuX ajibsSHCOB IS
aganTali K M3MEHEHUsSAM TypOyJeHTHOW BHemIHeH cpeabl. BolsBieHbI
MIPEUMYIIECTBA CO3/IaHUS CTPATErMYECKHX albsSHCOB B YCIOBUSAX JIHHAMUYHOIO
BHEJPEHHS] HU(PPOBBIX TEXHOJOTUM B KOMIIAHUAX MOTPEOUTENHCKOTO CEKTOpa.
Boigenensl npo0iiemMbl, BO3ZHUKAIOMIKME NPU (PYHKIIMOHUPOBAHUU CTPATErMYECKHUX
aNbsHCOB (UPM TMOTPEOUTETHCKOTO CEKTOpa. YCTaHOBJIEHO, 4TO IMdpoBas
TpaHchopMalMsl CYIIECTBEHHO MOBJIMsIIA HA TO, KaK CO3JAI0TCA, YNPABISAIOTCS U
pa3BUBAIOTCS CTpAaTErHMyecKue ajbsSHChl (UPM MOTPEOUTETHCKOIO CEKTOpA.
BrlIsiBIeHO, 4YTO CTpaTeruueckue albsSHChbl, OyAy4Yd CIOXKHBIM HHCTPYMEHTOM
MOBBIIIEHUSI KOHKYPEHTOCIOCOOHOCTH (PUPM, MOMOTarT OOECHEYUTh CO3JaHUE
JIOTIOJIHUTENBHON IIEHHOCTH JJisi  morpedureneil Omaromapss CHHEPruM U
MeX(PUPMEHHON KOOpAMHAUY.
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Abstract

This article explores the opportunities and challenges associated with consumer
MNCs' use of strategic alliances to adapt to changes in a turbulent external
environment. The advantages of creating strategic alliances in the context of the
dynamic implementation of digital technologies in consumer sector companies
have been identified. The problems that arise during the functioning of strategic
alliances of companies in the consumer sector are highlighted. It has been
established that digital transformation has significantly impacted how strategic
alliances of consumer sector firms are created, managed and developed. It has been
revealed that strategic alliances, being a complex tool for increasing the
competitiveness of firms, help ensure the creation of additional value for

consumers through synergy and inter-firm coordination.

Keywords: Strategic alliances, transnational companies, transnational
corporations, TNCs, TNCs in the consumer sector, consumer sector, digital

transformation, unstable external environment.

BBenenue

CrpaTernyeckuil alibsiHC - OJIHA U3 OCHOBHBIX CTPATETHil HEOPTAHUYECKOT0 POCTa
MEKTYHAPOIHBIX KOMIIaHH.[2]

DOpMUPOBAHUE CTPATETHUECKUX AJIbBSTHCOB 3HAYUTEIBHO YCKOPUJIIOCH IO MeEpe
pa3BepThIBaHUSA TJ100aTU3AlMOHHBIX MPOIECCOB KaKk OBICTpBIM OTBET Ha
nubepanu3anuio.[6]

Crparernueckoe COTPYOHHYECTBO C JIPYroM KOMIIAHMEN JaeT MHOrO
npeumytiects.[4] K HUM OTHOCATCS Tepenaya TEXHOJOTHM, OpraHH3allMOHHAsS
3 PEeKTUBHOCTh, CHUXEHHE 3aTpaT Ha MPOEKTUPOBAHHWE U TMOCICIPOJAKHOE

oOciykuBaHWe,  yiaydiieHue  (UHAHCOBBIX  MOKaszaTeliel W co3JaHue
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BO3MOKHOCTEH.[3] OMHAKO OMHOTO CTPEMIICHHUS K COTPYIHUICCTBY HEIOCTATOYHO
JUTSL TOCTIDKEHUS TIOJIOKUTENbHBIX PE3YJbTaTOB. YCHEIIHBIA  albsSHC Tpedyer
SHEPTrUYHBIX MPOJYMAHHBIX JEHCTBUA 1O W TOCIE CO3JaHUs aibsHCA. OTH
MEpOIPUSTHS OXBATHIBAIOT PA3JIMYHBIE STallbl PAa3BUTHUS allbsiHCA U OOBACHSIOT
pa3JIMuHbIe acTEeKThl Pa3BUTHS OTHOIIEHUM, oOMEeHa pecypcaMyd U 3HAHUSIMHU, a
TaK)Ke MPUBEPIKCHHOCTh COTPYAHHYECTRY.[13]

Meton

OOBEKTOM HACTOSLIEr0 MCCIEN0BAaHUs SABISAIOTCS cTpaTernyeckue aiabsiHcbl THK
MOTPEOUTEIIBCKOTO  CEKTOopa. [Ipenmer wuccienoBaHuss —BO3MOXHOCTH U
CJIO’)KHOCTH UCIIOJIb30BaHUA cTparerndeckux anbsiHcoB THK B ycnoBusx kpaiine
HeCcTaOWIIbHOW BHemHeW cpeabl. B kadectBe wuHbOpmanmoHHOW 0a3bl ObLH
UCIIOJIb30BaHbl OTpAcCIeBbIE JaHHBIC, CTATUCTUKA nesrenbHOoCcTH Beaymux THK
NOTPEOUTENBCKOT0 CeKTOpa. MeToa rccieoBaHusl — CHCTEMHbBIN aHaIH3.
Pe3yabTaThl ncciie10BaHUSA

KoMrtanum B HacTosiee BpeMs MPAKTHYSCKH BO BCEX OTPACIAX KOHKYPUPYIOT B
YCJIOBUSIX YCIIOXKEHUHHSI T00anbHbIX Ienodek co3ganus croumocTu(I'ICC),
3HAYUTEIHLHOTO POCTAa OHJAWH TOPTOBIM W IUGPOBBIX MAPKETILICHCOB, YTO
CTUMYJIUPYET MOTPEOHOCTH B 0OJIEe TECHBIX CBS3SX C APYTHMH KOMIIAHUSIMH IS
JOCTYIIa K HOBBIM TEXHOJIOTHSM M BO3MOXHOCTSIM.[12]

Crparernueckue ambsSHCHl OTPAXAIOT CTPEMJIEHHE KOMIIAaHUW K 0oJiee JIETKOMY
JOCTYIy K IiesieBbIM pbiHKkaM.[3] BHenpeHne ToBapoB HOBOrO OpeHIa Ha HOBOM
pBIHKE SIBIII€TCS TPYAHOW 3amadeil ans o000l (UpPMBI, 3TO CBSI3aHO Kak ¢
KECTKON KOHKYPEHIINH, orepaniOHHBIMH CIIOKHOCTSIMHU TaK U
HEOJArONpHUATHBIMU ~ 3aKOHOJIATSIBHBIMU M HOPMATHBHBIMHU JOKyMeHTamu.[11]
Takxe MOTYyT UMETh MECTO JTOMOJHUTEIbHBIC U3ICPKKHA U TPSAMbIC (DMHAHCOBHIC
MOTEPU U3-3a HECOOTBETCTBYIOIINX PHIHOYHBIX YCIOBUM.

PrriHOYHBIE YCTTOBUS KaK MPABUIIO CYNIECTBEHHO PA3IMYAIOTCS B Pa3HBIX CTpaHax.
Jlist To0anbHBIX Oneparyii KOMIaHUsIM TpeOyeTcs cTpaTerus, KOTopas Mmo3BojseT

CTJIaKMBaTh OW3HEC-IIMKJIBI U Bapyallid OOMEHHOTO Kypca, TEM CaMbIM YMEHbBIIIas
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BO3CHCTBHE YacTH PUCKOB.[5] B ycIIOBUSAX mepeHaCHIEHHBIX PHIHKOB CO3/IaHUE
0JIarOMpUATHOTO WMHKa B CO3HAHWU TMOTpeduTeneid TpedyeT BpeMEeHH U
ompeaesieHHbIx  3arpart.[14] Komnanum  MmOTpEOUTEIICKOTO  CEKTOpa,
TUTAHUPYIOIIME BBIXOJ, HAa HOBBIM PBIHOK, YaCTO MBITAIOTCS HCIOJIB30BaTh JIJIs
MOJTYYCHHSI KOHKYPEHTHOTO MPEUMYIINECTBA YK€ CIOKUBIIUKUCS TTO3UTHUBHBIN
UMUK OPEHIOB CBOETO MapTHEPA MO aTbsIHCY.

Crparerndeckue aabsSHCHI MUMEIOT CBOM HEIOCTaTKH, CBS3aHHBIE C COBMECTHOMU
coocTBeHHOCTHI0.[16] Crparerndyeckue anbsSHCH MPEABABISAIOT OYCHb BBICOKHE
TpeOoBaHMs K 3PPeKkTUBHOCTH MeHeKMeHTa. [ 7] [IpucyTcTBre MecTHOTO OM3HEC-
napTHepa MOXKET CO37aTh Yrpo3y HU3OJLSIIUU JUIsl APYTHX TOBApOB W OPEHIIOB,
KOTOpbIC KOMIIAaHUSI XOTeJIa ObI BHIBECTH HA HOBBIH PBIHOK. [10CKONBKY B paMKax
aNbsiHCA JIBE pasHbIe KOMITAHUW pabOTalOT BMECTE, ATO MOXET MPHUBECTH K
npobJieMaM, CBA3aHHBIM C Ka94€CTBOM TOBapOB M YCIIYT, POCTY IKCILUTYaTaI[MOHHBIX
pacxo/oB, 3aMEIJICHHOMY NPUHATHIO YIPaBIECHYECKUX PEHICHUH H JIpYruM
HETaTHBHBIM ITOCJIEACTBUAM. B yClnoBHSX HapacTaromield KOHKYPEHIIUU ajbsSHC C
CWIBHBIM  OpPEHJIOM  MOXET  CYIIeCTBEHHO  YIYYIINTh  KOHKYPCHTHBIC
npenmyiecTsa Gupmel. [10]

Crpareruueckue ajabsSHChl CHOCOOCTBYIOT CO3JaHUI0 0O0J€e COBEPIIECHHBIX
TOBApOB, JIYYIIAM B3aUMOOTHOIIEHUSM C TMOTPEOUTENSIMA H ONTHMATbHOU
CBOCBPEMEHHOW  pekiiaMe B YCITIOBHSIX COBPEMEHHOTO CJIO)KHOT'O
HOTPEOUTENHCKOrO phIHKa.[15]

Hekoropble KOMIaHUM TPEATOYUTAIOT CO3/aBaTh CTPATETHUECKHE absSHCHI CO
CPEITHUMH TEXHOJIOTHYECKUMU (pupMamMu, B TO BpeMs Kak JPYrde MOTYT
pruoOpeTaTh HEOOMBITNE TEXHOIOTHUECKUE CTAPTAIbI, YTOOBI MOTYYUTh TOCTYII K
AHAJIMTHKE JaHHBIX M MHHOBALIMOHHBIM pecypcam.

@DakTOpOM TOBBIINICHUS KOHKYPEHTOCIIOCOOHOCTH HWJICHOB allbsHCA SBJISETCS
adhdexkTrBHAS ~ cucTeMa OOMEHa  3HAaHMSIMHU  CpeId  KOMIIAHHK-YJIEHOB

CTpaTeruueckoro anbsHca.[/] B pamkax cucTeMbl yOpaBieHHS —allbSHCAMH

T https://home.kpmg/xx/en/home/campaigns/2019/07/multiple-paths-to-growth-and-competitiveness.html
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UCTIONB3YIOTCS OOBCIUHEHHBIC JTaHHBIC W 00Ias IuiaTgopMa MpeaoCTaBICHUS
UHPOPMAITUU OT KOMITAHUH, BXOJSIINX B alIbHC. ITO 00ECTICUNBAET MEHEIKMEHT
KOMIIAHWA HEOOXOJUMBIMH HWHCTPYMCHTAMHU YIIPABJICHHUS OW3HEC-TPOIICCCAMH,
MO3BOJISIIOIIMMHU  TIPOBOJIUTH  CJIOKHBIM aHajdW3 W TPHUHATHE ONTHUMAJIBHBIX
yIPAaBIICHYECKUX PEIICHU.

OYHKITMOHUPOBAHHE CTPaTErHICCKOTO aJbstHCA MIPOUCXOJTUT npu
MIOCJICIOBATCILHOM CMEHE CTaaWi >KM3HCHHOI'O IMKJIa ajdbgHca. Ha kaxmgon wu3
CTaAWil K CYIIECTBYIONIMM IPOIECCaM TMPUCOCIUHSIIOTCS HOBBIC, B PE3yJbTaTe
MIPOUCXOASAT W3MCHEHHUS B CTPYKType ajibsHca. J{ns mpuHsITHS 000CHOBAaHHBIX
VIPaBICHYCCKUX PEIICHUA B YCIOBUSAX CMEHBI CTaauil KU3HEHHOI'O ITHKJIA
albsHCA BAXKHOE 3HAYCHHE HMeEeT 0a3a albsSHCOBBIX 3HaHUHA. DHPEKTHBHOE
(YHKIIMOHUPOBAHWE CHCTEMbl MCHEKMEHTa 3HaHUW CIOCOOCTBYET pOCTY
JOBEpHUSl CpPelH TAPTHEPOB M TIOCTPOCHUIO 3(PPEKTUBHON CUCTEMBI OTKPBITHIX
KOMMYHHKarwii. [8]

VYka3zaHHBIC BBINIE BO3MOXHOCTH M CIIOKHOCTH CTPAaTETHYECKUX aJIbSHCOB
MPOSIBIISIIOTCSA B TIAPTHEPCTBAX, OOpa30BaHHBIX HEKOTOPBIMH W3 KPYITHEHIIHX
THK motpeburennsckoro cekropa. Kpymneitmas amepukanckas THK mumeBoi
IPOMBITIIIEHHOCTH Starbucks mMeer ycmemHoe mapTHEPCTBO C aMEPHKAHCKOW
KHIKHOU ceThio Barnes & Noble ¢ 1993r. B 1o Bpemsi kak MHOTHE KPYITHBIC
OOBIYHBIC KHWKHBIC Mara3WHbl HE BBIJCP)KaIU >KECTKOW KOHKYPCHIIMH CO
ctoponsl Amazon, Barnes & Noble npomomkaer noduBarhest ycmexa. OgHa U3
npuuuH — koOpennunroBbie kade Starbucks «B&N Cafes» B GombiimHCTBE
3apenenuii Barnes & Noble. Topsiumii HanmUTOK W 4YTEHHWE Ka4eCTBEHHOM
JUTEpaTyphl BCETJa XOPOIIO COYETATUCh APYT C APYrOM, YTO JAET JIOOUTEISIM
KHHT eIe OAHYy NpUYMHY TNoceTuTh odmnaitH marazun Barnes & Noble.
HemnocpeacTBeHHas accoruanys B yMax MOTpeOnTeNeii coueTanus Kope U KHUTH
cama 1o ce0e SIBJISIETCS JOKa3aTeIbCTBOM TOTO, YTO IMPAaBWJIBHOE MapTHEPCTBO
MOJKET OKa3bIBaTh 3HAUUTENBHBIN CHHEpreTHIecKuid 3((HEKT KaK Ha TPOJAXKHU, TaK

" Ha Y3HAaBACMOCTb 6p€H,Z[a.
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Crparernyeckue aabsgHCHl NBITAIOTCS HUCHOJb30BaTh KPYIMHEWIINE PO3HUYHBIE
CEeTH, MOCTPAJABIINE B PE3YJIbTaTe PACIIMPEHHS AJICKTPOHHOH KoMMepiuu.[1]
Kpynueiitmas amepukanckas posanuHas cetb JC Penney, koropasi paHbiie Oblia
JUIEPOM PO3HUYHON TOPTOBIM U SIKOPHBIM apEHAATOPOM KPYIHEUIINX TOPTrOBBIX
[EHTPOB B IMOCJEIHHUE TOAbl CTOJIKHYIACH C MAaJIEHUEM KOHKYPEHTOCIIOCOOHOCTH.
B 2006 rony JC Penney, oguH u3 KpynHeHux yHuBepMaroB AMepuku, u Sephora
USA Inc., nouepHsis KoMmmaHus (GpaHIy3CKOM CETH KOCMETHYECKHUX TOBAPOB,
3aKIIOYWIM  cTpaTernyeckuii  anmpsHc. CornamieHue  1mo3Boiawio — Sephora
pa3MelaTe CBOM Mara3MHbl KOCMETHKM BHYTpu yHuBepMmaroB JC Penney u
o0CIIy’kKMBaTh OHJIAH KJIMEHTOB IO cchbuike ¢ BeO-caiita J.C. Penney Ha BeO-caiiT
Sephora. 1 B 10 Bpemst kak maptaepctBo JCPenney-Avon ObICTpO pacnaioch
HOCJIE TOro, KaK Ka)/blil U3 HUX MOJIYYHI HECKOJIBKO MPEUMYIECTB, ajlbsHe JCP-
Sephora ¢yHKUMOHMpPOBaN BIIOMHE YAOBIETBOPHTEIBHO, ANBSHC OBUI YETKO
CTPYKTYpUpPOBaH, pOJIM Kaxaoi (pupMmel yeTko pazneneHbl. AnbsHc JC Penney c
Sephora ObL1 BHONHE ychelieH B TeueHue 15 mer. YmoOHbIe nokamuu Sephora
OPUBJICKIN JOMOJHUTENbHO KIMEHTOB B Sephora u YBEIUYWINA TOTOK

nokynareneii B JC Penney.?

B 2015r. xuratickas tmudpoBas THK Alibaba Group u nmouepHsis KoMmaHUs
Beaymerd THK mnorpedurensckoro cekropa Unilever China o0bsiBUIN 0O
BCEOOBEMITIONIEM CTPATETHIECKOM MapTHEPCTBE, KOTOPOE MO3BOJIUT CYIIECTBEHHO

pa3sBHUTh OHM3HEC-OIEpALUH.

B nekabpe 2021 kpynHeimuii B MUpE TMEPEBO3YMK KOHTEHHEPHBIX Tpy30B AP

Moller - Maersk BcTymun B cTparerndyeckoe mnaptHepctBo ¢ THK

2 Nicki Kamau.Successful Strategic Alliances: J.C. Penney and Sephora. https://www.allbound.com/resource-
center/successful-strategic-alliances-j-c-penney-and-sephora/

3 https://www.businesswire.com > HoBocTv » rnasHas » Aliba...
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notTpeouTeNnbckoro cekropa Unilever B mensx manpHeWIeld ONTHMH3ALNH HETOYECK

noctaBok Unilever, omHOi 13 caMbIX 3 (GEeKTUBHBIX B Mupe.*

3HaunTeNbHBIC TIEPEMEHBI Ha TTI00aTbHOM PBIHKE MOJIHOM OJIEK/IbI TTOITATKUBAIOT
(GUpPMBI HHIYCTPUU MOJBI K MOHMCKY HOBBIX (popm skcmancuu.[9] Bce Oonbinyro
MOMYJISIPHOCTh HabupaeT Takas popma KpaTKOCPOUHBIX CTPATETUYECKUX ATbSTHCOB
KaK COTPYIHUYECTBO MOMYJSPHOTO JU3aiiHEpa M BEAYUIMX PO3HUYHBIX CETEH.
[IpumepoM SBIISIETCSI CTPATErMUECKUN IIbSTHC TOMYJISIPHOTO SITOHCKOTO OpeHsa
osicTpoit monbl Uniqlo u Opuranckoro Openma JW Anderson mo pa3spabotke
komneknun LifeWear («Onexna s Ku3Hu»).® 3HAYUTENLHON IOTEHIMAIBHOM
cuHepruei obnamaer crparerndyeckuil anbsiHc mBenckoin THK uHaycTpun momabl
H&M, mBelinapckuii MalIMHOCTPOUTEIBHOT O KOHLIEpHa Sulzer u  craprana Worn
Again Technologies, 3anuMaromerocs mnepepadOTKON IMOJIMMEPOB. YdYacTHe B
cTparernueckoM anbsHce ¢ Worn Again Technologies Benymux THK H&M u
Sulzer obecneunBaeT puHAHCHUPOBAHHUE AJISL OTPAOOTKH TEXHOJIOTUU LIUPKYISIPHOM
SKOHOMHUKH B WHAYCTPUU MOJBI 32 CUET mepepaboTKu ObIBIICH B yrmoOTpeOIeHUN

OJIeXIbI, B YACTHOCTH C BHICOKMUM COJIEpKaHUEM moiauddupa.
3ak/il04eHne U BHIBO/IbI

B ycnoBusx TypOysiaeHTHON BHEIIHEH Cpeapl IO BIUSHHEM HOBBIX TEXHOJIOTHM
CTpaTeTMYECKHUE  albsSHChI ~ OOpeTaloT  HOBOE  3HAaueHue aia  dupm
noTpeOUTENbCKOro cektopa. CTpaTerndeckue ajqbsHCHI TO3BOJISIOT YUaCTBYIOITUM
KOMIIAHUSIM COXPAHUTh CBOI YHUKAJIBHOCTh, MPEUMYIIECTBA U OTJIMYUTEILHbBIC
YepThl, MPHU STOM 3a CUET COYETAHUS CHUJIBHBIX CTOPOH KaKJI0W KOMIIAHUH-
YYaCTHUIBI JTIOOUTHCSI HOBOTO YPOBHSI B3aWMMOJCUCTBUS C MOTPEOUTEISIMU,
YCKOPUTh HMHHOBAIlMOHHOE CO3JAaHHE TOBApOB, ONTHUMHU3UPOBATH LEMOYKHU

MOCTaBOK OOBEMHUTD OHJIAH U O(JIaiiH KaHaJIbI.

4 https://www.maersk.com > Hosocti > Mpecc-penmnssl

> Galina Utesheva.Uniglo o6baBnseT o 3anycke HoBoit Konnabopauum Uniglo and JW Anderson.
https://fashionunited.ru/novostee/moda/uniglo-obyavlyaet-o-zapuske-novoj-kollaboratsii-uniglo-and-jw-
anderson/2020092429907
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