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AHHOTanms. B crarbe paccMaTpuBaeTCsl poJIb yIPaBIeHUS KIMEHTCKUMH 3aIpOCaMH
B TOBBIIICHWM  KOHKYPEHTOCTIOCOOHOCTH  COBPEMEHHOTO  TMPEATPUSITHS.
AHanM3UPYIOTCS KIIOYEBbIE (PYHKIIUU CHUCTEMBbI OOpaOOTKH OOpaIleHHM, BKIIIOYAS
TCHEPAIIMIO BBIPYYKH, MApPKCTHHTOBYIO AaHAJIMTUKY U yAep)KaHWe KIMEHTOB.
BrIBIAIOTCS TUTIMYHBIE IPOOJIEMBI B OpraHU3aIliy 00padOTKH 3apOCOB B KOMITAHHSIX
MaJioro u cpeaHero OuszHeca. Ha mpumepe mpeanpusaTus mo mpojaxe CTPOUTEIbHbBIX
MaTepHaIoB OOOCHOBBIBACTCS TPOCKT BHEIPEHHUS OHJIANMH-KOHCYJIhTaHTA Kak
WHCTPYMEHTA ONTUMHU3AIIMHU KJIMEHTCKOTO cepBuca. [Ipemnaraiorcst KpuTepun O1EeHKH
3¢ (HEKTUBHOCTH BHEAPCHUS M OKHTaEMbIe YKOHOMUYECKHE PE3YIIbTaTHI.
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Abstract. The article examines the role of customer request management in increasing
the competitiveness of a modern enterprise. The key functions of the request processing
system are analyzed, including revenue generation, marketing analytics and customer
retention. Typical problems in the organization of request processing in small and
medium-sized businesses are identified. Using the example of a building materials
sales enterprise, the project of implementing an online consultant as a tool for
optimizing customer service is substantiated. Criteria for evaluating the effectiveness
of implementation and expected economic results are proposed.
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B ycnoBusix nudpoBoii TpaHchopMani 3JKOHOMUKH U YCUIIEHUS! KOHKYPEHIIUU
Ha BCEX pBIHKaxX CHOCOOHOCTH mpeanpusitus 3G(EKTUBHO B3aMMOJIEUCTBOBATH C
KJIMEHTAaMH CTAHOBUTCS KpUTHYECKUM (akropoMm ycmexa. CKOpOCTh U KadyecTBO
00pa0OTKN BXOASAIIMX 3alIPOCOB HANPSIMYIO BIHAIOT HA KOHBEPCHIO, JOSIBHOCTD
notpeduTeneii U, B KOHEYHOM cYeTe, Ha (PUHAHCOBBIE pPE3yNbTaThl KOMIIAHUMU.
VYopaBneHue KIMEHTCKUMHU 3allpoCaMM  BBINOJIHAET CTpaTerudyeckue (yHKIUU
reHEpaluy BBIPYYKH, MAPKETUHIOBOM aHAJIUTUKH U yIEp/KaHUS KIMEHTOB [3, c. 203].

Oco0yro 3HaYMMOCTh 3Ta MpobIEeMa MPUOOpETaeT I MPEANPUATHNA MAJIOTO U
cpenHero Ou3Heca, paOOTalOIIMX B BBICOKOKOHKYPEHTHBIX OTpacisx. B Takux
YCIIOBHSIX JaXe€ HE3HAYUTEIBHOE ITPEUMYILIECTBO B CKOPOCTH OTBETA HA 3aIIPOC MOYKET
CTaTh pelalouM (PaKTopoM MpHU BHIOOpPE KIMEHTOM MNocTaBIIMKa. Llenbio maHHON
CTaTbW ABIAETCS OOOCHOBAHHWE BIMSHUS CHCTEMbl YIPABIEHUS KIMEHTCKUMHU
3alpocamMy Ha KOHKYPEHTOCHOCOOHOCTh MPEANPUATUS U pa3pabOoTKa MPaKTUYECKUX
PEKOMEHIAIUM 110 €€ ONTUMU3ALNU.
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Knuentckuit 3amnpoc mpeacTaBiseT coO0H WHUIMHUPOBAHHOE MOTPEOUTENIEM
oOpaleHre K opraHusaliy, cojepkailee NoTpeOHOCTh B MOTyYeHUU MHOOpPMAIINH,
TOBape, ycliyre 10O pEIIeHWH BO3HHKINEH mpoOseMbl. B cTpykType 3ampoca
BBIJICISIFOTCS. TPW KOMIIOHEHTA: KOTHUTHUBHBIA (MHGOPMAIMOHHAS TMOTPEOHOCTS),
SMOIIMOHAJIbHBIN  (OKMJAAHHE OIpPEACIEHHOIO OTHOIICHHWS)) M  IOBEIECHYECKHI
(rotoBHOCTH K peictBuiO) [7, ¢. 89]. VIMEHHO MHOTOKOMIIOHEHTHOCThH 3ampoca
00yCJIOBIUBAET HEOOXOAUMOCTh KOMITJIEKCHOTO MOX0/1a K €ro 00padoTKe.

VYpaenenue kimeHTckuMu 3anpocamu (Customer Request Management) — sto
COBOKYITHOCTh IPOIIECCOB, METOJOB U MHCTPYMEHTOB, HAIPABICHHBIX Ha TMPHUEM,
pPErUCTpalNIo, KIacCU(UKAIUIO, paclpeiesieHue, KOHTPOIb HUCIONHEHHUS U aHaJIu3
oOpareHuii morpedurenei [2, c. 46].

O@deKkTUBHO BBICTPOEHHAs CHCTEMa YIPABICHUS 3allpOCaMU  TO3BOJISET

MPEANPUATHIO:

1. MOBBICUTHh KOHBEPCHIO 3a CUET COKPAIIICHUSI BDEMEHU OTBETA,;

2. CHU3UTH OTNIEPAIMOHHBIE U3IEPKKU 3a CUET CTaHAaAPTU3AIIUH MPOIECCOB;

3. VAYUYIIUTh KauyeCTBO OOCTY)KHMBaHMS W, KaK CIEJICTBHUE, JOSIHLHOCTh
KJIMEHTOB;

4, MOJTYYUTh IIEHHBIC JaHHBIE JIJI1 COBEPIIICHCTBOBAHUS MPOAYKTA U CEpPBHCA
[1,c.203].

B ycnoBusix nudpoBoi Tpanchopmaluu TpaguiMOHHBIE METOAbI 00padOTKH
3arpocoB (MCKIIIOYUTENBHO CHJIAaMU OINEPaTOPOB) MEpecTaroT ObITh 3((HEKTUBHBIMU.
KiIneHThbI 0’)KMJar0T MHOTOKAHAJIIBHOCTH, CKOPOCTH OTBETA M MEPCOHAIU3aluuy [4, .
174]. Oto Tpedyer OT NpeAnpUATHA BHEAPEHUs UPPOBBIX HMHCTPYMEHTOB
ABTOMAaTHU3ALIMH.

[TpakTuka nesTeIbHOCTH MHOTHX MPEANPUITHA MaJloro W CpeaHero Ou3Heca
MOKa3blBA€T HAJWYME pAJla TUINUYHBIX NOpoOlieM B OpraHu3auuu o0pabOTKH
KJIMEHTCKUX 3ampocoB. Haubonee pacnpoCTpaHEHHBIMH U3 HUX  SIBISIOTCS:
OTCYTCTBHE OTIENbHO BBIJICJIICHHBIX OINEPaTOpPOB MEPBUYHON JMHUU, COBMEIICHHE

COTpyIHUKaMU (YHKIIUNA TpreMa 3BOHKOB M JIMYHOTO OOCITY>KMBaHUSI KJIMEHTOB, YTO
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INPUBOAMUT K CHUKEHUIO KauecTBa 00padOTKM OOpaIlieHHil B Yachl MMKOBOM HATPY3KH.
Kpome Toro, MHOTHE KOMITAaHUU HE UMEIOT €AMHON 0a3bl i GpuKcauu oOpaiieHu,
BO3MO)XHOCTH aBTOMATHYECKOTO0 PacHpeleleHusl 3alpOCOB MEXIY MEHEKepaMu, a
TaK)K€ CTAJIKUBAIOTCS C MPOOJIEeMON MOTepU YacTU 3BOHKOB H3-32 OTCYTCTBHUS
orepaTtopa B MOMEHT OOpalleHus.

AKTYaJIbHOCTh 3THX TpoOJeM NOATBEPKIACTCS JaHHBIMH SMIHPUYECKUX
uccienoBannii. CoriacHo ompocy, IpoBeAcHHOMY kommanuel edna B despaie 2026
roga (ywyactBoBaio 2 238 pecnoHAeHTOB U3 Bcex peruoHoB Poccum), moutu 80%
notpedbureneii xora Obl pa3 OTKa3bIBAIMCh OT MOKYIOK IOCIE TMEPEemnucoK ¢
KOMITAHUSIMU TI0 pa3fiMyHbIM npuuuHaM. [Ipu 3ToM 28% OMpOILIEHHBIX TEPSIOT
MHTEPEC K CHIEJIKE, €CJIM MEHEDKEp J0JIT0 HE OTBEYaeT, a 8% IOKyIaTesle B TaKkou
CUTyallud Cpa3y yXOIsIT K KOHKypeHTaM, KOTopble paboTatorT ObicTpee. Takum
oOpazoMm, KaxAbld JecAThId Ciayyall TOTepUd KIMEHTA HalnpsMYyI0 CBS3aH C
OTNIEPATUBHOCTHIO KOMMYHUKAIINH.

Kpome Toro, mccienoBanue edna BBISIBHIIO, YTO CHIIBHEE BCETO POCCHUSH
paspaxaroT HEoOXOIUMOCTh B Hadayie oOuieHus ¢ yar-0otom (53%) u ponroe
oxunanue otBeta (40%). IIpu sTom 58% KIMEHTOB TOTOBBI JKIaTh OTBET HE OoJee
yaca. OTU JaHHbIE CBUJETEIBCTBYIOT O TOM, YTO CKOPOCTh M KayecTBO 00pabOTKH
KJIIMEHTCKUX 3alpOCOB SIBISIOTCS KPUTHYCCKUMU (DaKTOpamu, BIHSIONIMMHU Ha
JIOSUTBHOCTB TOTpeOuTENe U (PMHAHCOBBIC pe3yibTaThl OM3Heca [2, c. 2].

Takum oOpa3zom, onTUMHU3ALMS Tpolecca 00pabOTKH KIMEHTCKUX 3alpocoB
CTAHOBUTCA HE NPOCTO 3aJa4yeil YIydIIeHUs CEpBHUCA, a BaXHBIM pPE3EPBOM
MOBBIIIEHUS 3)PEKTUBHOCTU AEATEABHOCTH MPEATPUSITHS.

B kauecTtBe HMHCTpyMEHTa ONTHUMH3AIMM OOpPabOTKM KIMEHTCKUX 3allpOCOB
MpenjiaraeTcsi BHEJPEHUE OHJIAMH-KOHCYIbTaHTA Ha CalT mnpeanpustus. OHaiH-
KOHCYJIBTAHT MPEACTABISIET COOOM BUIKET, MO3BOJIAIONIMM TMOCETUTENSIM CaiTa B
peaJbHOM BPEMEHH CBA3aThCSl C MPEACTABUTEIEM KOMIIAHWUM 4Y€pe3 TEKCTOBBIM yar.

Y1o06B1 IIPHUBJICYb KIMCHTOB C IMOMOIIBIO caﬁTa, H€O6XO,III/IMO cacjaarb HaBUT'allUIO
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MaKCHUMaJIbHO YIOOHOW M JT00aBUTH OHJIAWH-YAT JJIsi OBICTPOM CBSI3U CO CITY>KOOM
NOAJIEPKKH [6, . 2].

QO yHKIMOHAJI OHJIAMH-KOHCYIbTaHTa BKJIIOYAET:

1. ABTOMAaTUYECKOE IPUBETCTBUE ITOCETUTENE;

2.  OBICTpbIE OTBETHI HA YACTO 3a/1aBa€MbI€ BOIIPOCHI;

3. BO3MOXKHOCTh OTIIpaBKu (QaitnoB (¢dororpaduu MpOAYKLIHH, Tpaiic-
JIUCTHI);

4,  WHTErpamuio ¢ MECCEHKEpaMu;

5. cOOp CTAaTUCTUKU OOpaIeHNH 1 OIIEHOK KIIMEHTOB.

Buenpenue OHIAMH-KOHCYIbTaHTA MO3BOJIUT: COKPAaTUTh BpeMs OTBETa Ha
3anpoc (¢ HeCKONbKUX MUHYT 110 10-30 ceKyH]1), CHU3UTh Harpy3Ky Ha MEHEIKEPOB 32
cdyeT 00pabOTKU THUMOBBIX 3alPOCOB MO CKPUIITAM, (PUKCUPOBATH BCE OOpalleHHs B
€IMHON CUCTEME, NMOBBICUTD YIOBIETBOPEHHOCTh KJIMEHTOB 3a CUET ONEPATUBHOCTU U
yA0OCTBa KOMMYHHUKAIIHH.

[IpoekT BKJIIOYAET CJEAYIOLIME H3Talbl peaju3allii: AHAJIUTUYECKU 3Tan
(IMarHOCTUKA TEKYIIETO COCTOSHUS, 1-2 Hemenu), BEIOOp W HACTPOWKAa WHCTPYMEHTA
(3-4 Henenn), pa3zpaborka ckpuntoB (1 Hemens), 00yUeHHe IepCOHAala U TECTUPOBAHUE
(1-2 menenn), 3amyck npoekra (1 Hemenst). OOwmMA Cpok peanu3anuu — 2-2,5 Mecsiia.

Jlist onterku 3(h(PEKTUBHOCTH BHENPEHUS OHJIANH-KOHCYIbTaHTA MIPEJIAraroTCs
CJIETYIOIINE TTOKA3aTENHN:

1. KonnuecTBeHHbIE TOKA3ATEIH:

- COKpAIllCHHE BPEeMEHH TIEPBUIHOM 00paboTKH 3ampoca ¢ 3-5 MmunyT 10 30-
60 cexyHn;

- yBEJIMUEHUE KOJIMYEeCTBa 00pabOTaHHBIX 3asiBOK B JieHb Ha 20-30%;

- CHUKEHHUE noTepu 3anpocoB ¢ 20% 1o 5%;

POCT KOHBEpPCHUU U3 3asBKU B ciesKy Ha 5-10%.

2. KadecTBeHHBIE ITOKA3ATEIIH:
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— MOBBILICHUE YAOBIECTBOPEHHOCTH KJIMEHTOB (CHIKEHHE Kalo0 Ha J10JIroe
OKUJIaHHE);

- CTaHAapTH3AIM MPOIIecca MEPBUIHON KOHCYIIBTAIUY;

— CO3/IaHME €IMHOM 6a3bl 00pAIEHU TSI TOCISAYOIIETO aHAIN3A.

®dunHaHCOBBIM APGEKT: MPU CPeIHEM UYeKe MOKYNKH M JOMOJHUTEIbHBIX 20
00paboTaHHBIX 3asiBKax B MecsI] ¢ KoHBepcuen 10% aononHuTensHas BbIpydKka MOXKET
COCTaBUTh CYIIECTBEHHYIO CyMMY, KOTOpas MHOTOKpPAaTHO MpEBBIIIAET 3aTpaTbl Ha
BHEJ[peHUe. 3aTpaTbl Ha BHEAPEHHE OHJIAH-KOHCYNIbTaHTa (JIMLIEH3Ws, HAcTpoiika,
oOydeHue) coctaBisitoT opueHTHpoBoUHO 30 000-50 000 pybnelt eTMHOBPEMEHHO U 5
000-10 000 pyOneii exemecsayHoW mnoAmMUCKH. OKHUIA€MBIi CPOK OKyHaeMOCTU
MPOEKTa COCTaBIseT 1-2 Mecsna.

[IpoBeneHHOE HWCCIEOBAaHUE TMO3BONISECT CHAENaTh CIEAYIONUME BBIBOABL. Bo-
MEPBBIX, YIPABICHUE KIUECHTCKUMHU 3aIIPOCAMHU SIBIISIETCSA CTPATETMUECKUM (pakTopom
KOHKYPEHTOCIIOCOOHOCTH TPEANPUATHS, BIUSIOIMIUM Ha KOHBEPCHIO, JIOSIHHOCTD
KJIMEHTOB U (pMHAHCOBBIE Pe3yNIbTaThl. BO-BTOPHIX, THIIMYHBIE TPOOIEMBI B 00padOTKe
3alpoCcoOB B MaJioM On3Hece (MoTepsi 3BOHKOB, OTCYTCTBHE €AMHOMN 0a3bl, COBMEIIICHHE
(GyHKIMHA) MOTYT OBITh pEIIEHbl 3a CYET BHEAPEHHS UU(POBBIX HHCTPYMEHTOB
aBTOMaTHU3alNK. B-TpeThnx, OHIAH-KOHCYIBTAHT MIPEACTABISIECT COO0M AP heKTUBHOE
U JOCTYITHOE pEIIEHUE Uil TPEANPUATHNA, KOTOphIE HAuWHAIOT [H(PPOBYIO
TpaHchopMalMio  KIMEHTCKOTO  cepBUca.  B-ueTBepThIX,  SKOHOMHYECKas
3(pGEeKTUBHOCTH BHEPEHUSI TOATBEPKIAETCS pacyeTaMM: CPOK OKYIIaeMOCTH IIPOEKTa
coctaBmsieT 1-2 Mecslla TpU YBETUYECHUH BBIPYYKH 32 CUET JIOTIOJHHUTEIHHO
00paboTaHHBIX  3ampOCOB. B-MATBHIX, mOpemgaraeMblii IOIXOA MOXET OBIThH
PEKOMEH/IOBaH I THUPAKHUPOBAHHUS HA TMPEANPHUATUSIX Pa3IUYHBIX OTpaciei,

paboraromux B cermenTe B2B u B2C.
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