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AHHOTALIUA

B crathe paccMaTpuBarOTCs TEOPETUYECKHUE OCHOBBI MEPCOHAIM3AIMN KIUEHTCKOTO
ombiTa (Customer Experience, CX) B COBpEMEHHBIX PEKJIAMHBIX KOMMYHHUKAIUSX.
[IpocnexuBaercs sBomonus koHuenuuu CX U monaened MyTH KIMEHTa — OT
nuHeHo BopoHku AIDA x HenmuueniHou mojaenun McKinsey Consumer Decision
Journey. PackppiBaroTCS  ypOBHH NEPCOHAIM3ALMUA B  MApPKETHUHIE, POJIb
HEWPOMApPKETUHIOBBIX MHCTPYMEHTOB KaK OCHOBBI TIJIyOOKOH MepcoHaIM3aluu U
MPUHITUIIEI €€ MPUMEHEHHSI Ha KaXXJOM dTamne myTd kiueHTa. CUCTeMaTH3UPOBAHBI
MeTpuku 3P GheKTUBHOCTH TepcoHanuzupoBanHoro CX: kommuectBeHHbie (CSAT,
NPS, CES, CLV), kauecTBeHHbIE U HelipoaHanuTHiyeckue. [lokazano, 4To mepexos K
HEJIMHEHHBIM ~ MOJEsIM  TpeOyeT KOMIUIEKCHOTO TOAX0Ja K  M3MEpPEHUI0
3 PEKTUBHOCTH PEKJIAMHBIX KaMITaHUM.
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Abstract. The article examines the theoretical foundations of customer experience (CX)
personalization in modern advertising communications. The evolution of the CX
concept and customer journey models is traced — from the linear AIDA funnel to the
nonlinear McKinsey Consumer Decision Journey. The levels of personalization, the
role of neuromarketing tools and the principles of their application at each stage of the
customer journey are revealed. CX performance metrics are systematized: quantitative
(CSAT, NPS, CES, CLV), qualitative and neuroanalytical. It is shown that the
transition to nonlinear models requires a comprehensive approach to measuring
advertising campaign effectiveness.

Keywords: customer experience, personalization, customer journey, advertising

campaigns, neuromarketing, CX metrics.

B ycnoBusix umdpoBoii TpaHchopMmalMu pblHKAa W UHOOPMAIMOHHOU
MEPEHACHIIIEHHOCTH MEPCOHANN3AIMS KIMEHTCKOTO OIbITa CTAHOBUTCS KIIFOYEBHIM
(bakTopoM 3(PPEKTUBHOCTU PEKIAMHBIX KOMMYHUKaIHil. COBpeMEHHbINA TOTPEOUTEND
OKHJIaeT PEJICBAHTHOT'O U KOHTEKCTHOTO B3aMMOJICHCTBUS C OPEHIOM Ha BCEX TOYKaX
KOHTakTa. TeopeTnueckoe OCMBICIEHHE 3TOTO MpoIlecca MpeArnoiaraeT oopaiieHue K
CTPYKTYpE KJIMEHTCKOI'O ONBITAa, SBOJIOUMUA MOJENEH MyTH KIMEHTa U METPUKaAM

OLIEHKH €10 3(()EeKTUBHOCTH.
CywHocmb KIUEHMCKO20 ONblma U 9680.110YuUsL Mooeell nymu KiueHma

Kmuentckuit  ombir  (CX)  oxBaThiBaeT  KOMIUIEKC ~ KOTHUTHBHBIX,
OMOITMOHAJIBHBIX, TTOBEJACHUYECKUX W CEHCOPHBIX OTKJIMKOB MOTPEOHTEINS, KOTOPHIC
dbopMUpYIOTCS TIPU MPSMOM WJIM KOCBEHHOM KOHTakTe ¢ OpeHmoM. Ero apxurektypa
oObeuHsAeT (PYHKIIMOHAIBHBIE AaCIEKThI (CKOPOCTh, YIOOCTBO), 3MOIMOHATHHBIC
cocTapisifone  (yJAOBOJIBCTBHE, JOBEPUE) M COIMAIBHBIC SJIEMEHTH (UyBCTBO

MPUHAJIEKHOCTH, CTATYC).

PasButne naen CX nponuio HECKOJIBKO CTA[IHN: HaYMHAs C TPAH3AKLIHOHHOTO

MapketrHra 1960-x roaoB, OpPUEHTHPOBAHHOIO HA E€AWUHUYHYIO CJIEJIKY, 4Yepes
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MapKeTHUHT OTHomeHui 1990-x, rae Kiro4eBbIM (PAaKTOPOM cTana JOSUIBHOCTh, U
3aBepIias YJKOHOMUKOM BrieuaTiaeHu u koHueniued Marketing 5.0 ®ununa Kotnepa.
B mnocnenHe Monenu akIEHT CMEIIAeTCs Ha LEHHOCTHBIM OMNBIT, CO3/1aBacMBbIN

6J1arozlap${ TCXHOJIOTUAM UCKYCCTBCHHOT'O MHTCJUICKTA.

OmHOBpEeMEHHO TpaHCHOPMUPOBAIUCH TMIPEJACTABICHUS O TMYTH KIMCHTA.
Tpamumnonnas nmHeiHas BopoHka AIDA (attention — interest — desire — action)
YCTYIIWJIA MECTO HEJIMHEHMHON MoJienu, nipeaioxennon /. Koprrom u komieramu u3
McKinsey. CoriacHo uX WUCCIEIOBAHUSIM, COBPEMEHHBIM MPOIECC COCTOUT U3
YETHIPEX B3aMMOCBS3aHHBIX ATAIOB: IEPBUYHOE PACCMOTPEHHE, AKTUBHOE CPABHEHHE,
COBEpIIIEHUE MOKYIKHA U MOCISIPOAKHOE 00CTYKMBAaHUE, KOTOPOE 3aMBIKAET LMK
yepe3 MEXaHW3Mbl YAEPKAHUS JOSUIBHOCTH. JleTalbHOE COIOCTABIECHHUE 3THUX

MIOIX0/I0B MPUBEICHO B TabuIie 1.

Ta6nuna 1 - CpaBHeHHE MojIeNiel MyTH KJIMEHTa

IMapameTp AIDA (uHeiiHast) McKinsey CDJ (Hesimueiinas)
CrpykTypa Boponka ¥k ¢ meTasaMu JOsUTbHOCTH
ITocTnOKynOYHBIM He yuursiBaercs KitoueBas ¢aza

aTan

Kanann! OnHopoaHbie OMHHUKaHaJILHEIE

Hepcoyaﬂus’auuﬂ KIIUEHmMCKO20 onvlma Ha smanax nymu Kiuenma

CyThb MapKETHHIOBOW MEPCOHAIM3AIMU 3aKJII0YaeTCsi B TOHKOM HACTpPOMKeE
PEKJIaMHBIX KOMMYHHUKAIIUNA, TOBAPOB U YCIYT C YIYETOM YHUKAIBHBIX OCOOEHHOCTEH,
3aIIPOCOB M TEKYIIEW CUTYyallMU KaXJ0r0 OTAEIBHOTO KimeHTa. [Iponecc nenurces Ha
TPU KIIIOUEBBIX HANpPABICHUS: CEIMEHTHbIA Moaxoh (paboTra ¢ ayAUTOPUHHBIMU
rpynnamMu), WHAUBUAYaIbHBIA Tonxoa (0a3upyrOMMICS Ha JIMYHBIX JIaHHBIX
MOJIH30BATENs]) M KOHTEKCTHBIM TOJXOJ (OPHUEHTHPOBAHHBI Ha OOCTOSITEIbCTBA

MOMEHTa KOHTaKTa).
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dynaameHTOM s ri1yOoKoM epCOHANTU3AINH BBICTYAIOT
HEHPOMAPKETUHIOBbIE  TEXHOJOTHMH,  KOTOpblE  MO3BOJIAIOT  (DUKCHUPOBATH
MOJICO3HATENbHBIE peakuuu mokymareneil. K  Takum MeTogam  OTHOCSTCS
anekTposHiedanorpadusi, aWTpeKUHT, (PYHKIIMOHAIBHASI MAarHUTHO-PE30HAHCHAS
ToMorpadus U U3MEPEHHE KOXKHO-TallbBaHMYECKoW peakuuu. Kak neMoHCTpUpYIOT
pabotsl uccinenosareneii J{. Apusnu u I'. bepHca, HelipomapkeTHHT oOecrieuyuBaeT
0oJjiee BBICOKYIO TOYHOCTh IPOTHO3UPOBAHUSL MOTPEOUTENILCKUX PEIICHUNH TI0

CpaBHCHHIO C KIITACCHUYCCKUMHU OIIpOCaAMMU.
HHI{HBHI{y&HLHLIfI nmoaxoa MHTCTprUpOBaH BO BCC CTA/IMU KIIMCHTCKOI'O ITyTH:

®¢ Ha CTaaun  OCBCAOMICHHOCTH  HCIIOJB3YIOTCA  TaprCTUPOBAHHBLIC

OOBSBICHUS U peﬂeBaHTHBIﬁ KOHTCHT,

® [IpU PACCMOTPEHHUH BAaPUAHTOB MOJIKIIOYAKOTCS CUCTEMbI PEKOMEHJAlni

N JUHAMHWYCCKUC MAaTCPpHaAJIbl;

¢ B MOMCHT COBCPHICHHS IMOKYIIKH IPHUMCHAIOTCA IIEPCOHATIU3INPOBAHHBIC

MPCIJIOKCHHUA U TCXHUKHU YBCIIMYCHUS UCKA,

® [0Ciie NPUOOPETeHHs] MPOJyKTa pabOTarOT MPOrpaMMBbl JOSUIBHOCTH U

aJanTHPOBAHHBIC KaHAIbl KOMMYHUKAITUH.
Mempuxu 3¢hghexmuenocmu nepcoHarU3UPOBAHHO20 KIUEHMCKO20 ONbIMA

[Tokazarenu kinuentckoro ombitTa (CX) pa3nensiOT Ha TPU OCHOBHBIE TPYIIIIBL:
KOJIMYECTBEHHBIEC, KAYECTBEHHBIC U HelpoaHaTHUeCcKre. X nHTerpanus mo3BoiseT

IIOJIyYUTh BCECTOPOHHIOK KapTHUHY PE3yJbTATUBHOCTA MaPKETUHIOBBIX AKTUBHOCTEH.

K 4guciy rimaBHBIX YMCIIOBBIX HHIUKATOPOB OTHOCSTCS:
* CSAT - unaekc y10BIETBOPECHHOCTH ITOJIH30BATENICH;
* NPS - nokazarens JOSJIbHOCTH M HAMEPEHHSI PEKOMEHI0BaTh OPEH]T;
* CES - ypoBeHb CJI0KHOCTH B3aMMOJICHCTBHS JIJIsT KIIMCHTA;

* CLV - coBokymHast puHAHCOBAs IIEHHOCThH KJIMEHTA 32 BCE BpEeMS
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COTPYIHHYECTBA;

* CR - npo1IeHT KOHBEPCUH 1ICJIEBBIX JICUCTBUH.

KauecTBeHHbIE METOABI MPEANOJATalOT H3YYEHUE OT3BIBOB, IPOBEICHUE
[IIyOMHHBIX UHTEPBBIO U (DOKYC-TPYIII, a TAKXKE aHAIN3 TOHAILHOCTH COOOIICHHH B
corceTsax. [logoOHbIE METO/IBI TTO3BOJIIIOT PACKPBITh HEOUYEBUJIHBIC MOOYKJICHUS U
OMOITMOHAJIBHBIE PEAKIIMU TOTPEOUTENCH, KOU HE MOAMAIOTCS KOJINYECTBEHHOMY

HU3MEPEHHUIO.

Helpoananutuyeckne II0Ka3aTeNu SBISIOTCA HOBOM W NEPCHEKTUBHOU
00JacThIO MCCIIEIOBAaHUM, KOTOpash onmupaeTcss Ha cOOp (U3MONIOTHUECKUX JaHHBIX.
Crona BXOJUT MOHUTOPUHT aKTUBHOCTHU Mo3ra (c MTOMOUIBIO
anekTposHuedanorpaguu), OTCIC)KUBAHHE HANpaBICHHUS B3IMJAJa M OLIEHKA
AMOIIMOHANIBHOTO (hoHa peakiuil. KiroyeBoe mNpeuMyliecTBO TaKUX METOOB
3aKJII0YAETCS B BOBMOXHOCTH 3apUKCUPOBATH HEOCO3HABAEMbIE UEITOBEKOM IPOIIECCHI,

4qTO UMCCT IICPBOCTCIICHHOC 3HAYCHUC IIPU TCCTHUPOBAHUHN PCKIIAMHBIX MATCPHAJIOB.

TakuMm o00pa3oM, nepcoHaIM3alMs PEKIAMHOIO OIbITa Oazupyercss Ha Tpex
MPUHIUIIAX: OCO3HAaHUM MHOroMepHoctH CX, ydeTre HEJIMHEWHOCTH KIIMEHTCKOIrO
NyTH ¥ UCTIOIB30BAaHUHM KOMILJIEKCHOTO Habopa MeTpuk. llepexon oT TpaauioHHOM
mozenu AIDA k noaxony McKinsey TpeGyeT KOppeKTUPOBKH CIIOCOOOB OOIIEHHS Ha
BCEX CTAJUAX, aKTUBHO 3aJIEUCTBYS METOIbI HEMPOMapKeTHUHIa. [losrydeHHbIE BBIBOIBI
CO3/1aI0T OCHOBY JUIS ITOCJIEAYIOIIUX IPAKTUYECKUX UCCIICIOBAHUM alallTAPOBAHHBIX

PEKJIaMHBIX MOJIXO0B.
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