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AnHoTamus. B cratee mpejicraBieHa kiaccuukanus MOIXOI0B K YIPABICHUIO
B3aMOOTHOLIEHUSAMM € KIMEeHTamMdM. Ha OCHOBE KOMIIJIEKCHOIO aHajlIn3a
CYLIECTBYIOIIUX TEOPETHUYECKUX W TNPAKTHUUYECKUX MOJEIEH BBIICICHBI IIECTh
MOJXOJ0B: (PYHKIIMOHATBHO-POJIEBOM TOJAXOM, MOJAXO0J, OPHEHTUPOBAHHBIN Ha
KU3HEHHBIA LUKJI KJIMEHTA, BOJIIOIIMOHHBIN MOJX0/l, CTPATETUYECKUNA (MOIEIIbHBIN)
MOJIXO0JI, TEXHOJOTUYCCKUHN (apXMTEKTYPHBIN) M MPUKIAAHON moaxod. PaccMOTpeHsI
DBOJIIOLMS IApaJurM B3aUMOJCHUCTBUSA C KIMEHTOM M COBPEMEHHBIE TEHICHLUU
pa3zButusi CRM-cucteM. O00CHOBaHa HEOOXOAUMOCTh UHTETPATUBHOTO MPUMEHEHHUS
pa3IMYHBIX MOJIX0I0B JIJIs 3P(PEKTUBHOTO BHIOOpA CTPATErH Pa3BUTHUS MIPEITPUITHS
B yCIOBUSX LKU(ppoBoO TpaHchopmaluu.
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Abstract. The article presents a classification of approaches to customer relationship
management. Based on a comprehensive analysis of existing theoretical and practical
models, six approaches are identified: the functional-role approach, the customer
lifecycle-oriented approach, the evolutionary approach, the strategic (model-based)
approach, the technological (architectural) approach, and the applied approach. The
evolution of customer interaction paradigms and current trends in the development of
CRM systems are examined. The necessity of an integrative application of various
approaches for effectively choosing an enterprise development strategy in the context
of digital transformation is substantiated.
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BBenenue. B ycnoBusx 1mudpoBoil TpaHcpopMalM U poOCTe KOHKYPEHLUU
yIpaBjeHUE B3aUMOOTHOIICHUSMH C KJIWEHTAMH SIBISETCS KIHOYEBBIM (haKTOpOM
pa3BUTHUA MPEANPUSTHN. AKTyabHOCTb HCCJICIOBAHUS oOycroBieHa
HEOOXOJAMMOCTBPIO CHUCTEMATHU3AIlMN CYIIECTBYIOIMMUX TIOAXOJ0B K YIPABICHUIO
B3aMMOOTHOIICHUSIMH C KJIMEHTaMu i1l Haubosee 3 PeKTUBHOTO BBIOOpa CTpaTEruu
pasButusi  npennpusaTus.  Lleablo  uccjenoBaHMsi  SBISIETCS  pa3paboTKa
kiaccupukanuu nmoaxomoB K CRM  Ha OCHOBE KOMIUIEKCHOTO —aHalld3a
CYLIECTBYIOIINX MOJICIIEH.

MarepuaJibl U MeTObI HccJeT0BaHus. TeopeTnieckoit 6a30ii uccae0BaHUS

MOCTYKUJIM Hay4HbIC TyOJIUKAIIUKM, MOHOTpauu 1 y4eOHbIC N31aHUS OTEUECTBEHHBIX
Bexrop sxonomuku | www.vectoreconomy.ru | CMU DJI Ne @C 77-66790, ISSN 2500-3666




2026
. . Ne9
DIJIIEKTPOHHBIN HAYYHBIN XXYPHAJI «BEKTOP DKOHOMMKI »

1 3apyO0eKHBIX aBTOPOB B 00JACTH YIPABJICHHS B3aUMOOTHOIIECHUSMU C KIHNCHTAMH,
MapKeTUHTa ¥ CTpPaTerHyeckoro MeHeKkMeHTa. B pabore mnpoaHaIn3upOBaHBI
KJIACCUYECKHE M COBpeMeHHble KoHuenuuu CRM, mpencraBieHHblE B TpyAax O.
Tommncona, ®@. bartna, C. Maknana, I1. ['punGepra, /I. [Tenmepcona u M. Pomxkepca,
A. Iletina u I1. ®poy, J. Kup6wu, /. Crepna, M. Katnepa u npyrux ucciaegoaresneit
[1-5]. Taxke ucnonp30BaHBI MaTepUalibl, OTpaxkaromue 3o CRM-cucrem n
COBPEMEHHBIC TEXHOJIOTHYECKHE TPEeHABl (00JIauyHBIE PEIICHUS, HCKYCCTBEHHBIN
WHTEJJIEKT, MAIIMHHOE O0y4eHUE).

B kauecTtBe METONOB HCCIIEIOBAaHUSI MPUMEHEHBI: TEOPETUUYECKUN aHAIU3 U
CUHTE3 HAy4YHOW  JIUTEpaTyphbl, CpPAaBHUTEIbHBIA  aHAlM3  CYIIECTBYIOIIUX
kjaccudukanuii, MeToa 000OIIEHUSI U CUCTEMAaTU3aluu ISl BBIACIICHUS KIFOUEBbBIX
MOAXOJI0OB, @ TaKXKe CTPYKTYPHO-JIOTMYECKUII  METOA  JJIsi  MOCTPOCHUS
KJaccuukanmoHHOM cxembl. MccienoBanue MPOBOAUIOCH B HECKOJBKO 3TArloB:
aHaJu3 CYIIECTBYIOIIMX TEOpPETHYECKUX Mozenel u noaxonoB k CRM, BeiaeneHue
o0IUX W OTIMYUTEIBHBIX TPU3HAKOB, TPYIIUPOBKA TMOIXOJO0B IO OCHOBHBIM
KpUTEPHUSIM, BU3yalIU3alUsd TMOJYYEHHOW KIacCU(UKAMU U JETANIbHOE ONKMCAHHUE
Ka)XJI0T0 MOJIX0/1a C IPUBEJEHUEM COOTBETCTBYIOIIUX MOJIEIEH U TAIOB.

Pe3yabTarhl uccienoBanusi. B Teopun ynpaBieHHs B3aMMOOTHOIICHUSIMH C
KJIMEHTAMHU BBIACNIAETCS HIECTh OCHOBHBIX OAX0/10B K Kiaccudukanuu CRM cucrem:
(GYHKIIMOHATBHO-POJIEBOM MOAXO0/, TTOJX0/I, OPUECHTUPOBAHHBIN HA KHU3HEHHBIN ITUKIT
KJIMEHTa, DBOJIIOIIMOHHBIA TOJXOJl, CTpaTeruyecKuil (MOJENbHBIA) TMOAXO/I,

TEXHOJIOTHYECKUH (apXUTEKTYPHBIN) U MPUKIIATHON MOIXOI.
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TIOIXOT

Pucynok 1. Kimaccudukamms mogxomoB k CRM cucremam

Cocmasneno asmopamu

OCHOBOMOJIO)KHUKAMHU  (DYHKIITMOHAJILHO-POJIEBOTO TMOJAXO0/AA SIBISIOTCA .
Tomncon, ®@. barta, C. Makunan u I[1. I'pun6epr [1, 2].

OyHKIMOHAIBHO-posieBOM moaxon k CRM cucremam mnpencraBisieT co0oit
croco0 ymnpaBlieHHUs] B3aUMOOTHOILICHUSMH C KJIMEHTAaMU HA OCHOBAaHWH pPa3CIICHUS
3amay u ¢yHkuuii CRM-cucteM Ha CTpaTerWyecKue PO JUisl PEIICHHsS 3aJad |
BbITIOTHEHU PyHKIIMiE CRM-cucteMsl.

OnepamonHass CRM-cucteMa  aBTOMAaTU3UPYEeT MPOLECC MOCTPOECHUS
B3aMMOOTHONIIEHUH C KJIMEHTOM, OCYIIECTBIISS YIIPABICHUE aBTOMAaTU3aIueN TPOJIaK,
MapKETUHTa U CEPBUCA.

Ananmutndeckas CRM-cuctema o0pabaTbIiBaeT M CUCTEMATU3UPYET TaHHBIC IS
NOHUMaHUs crenu@UKU paboThl C KIIMEHTAMHU.

Kommabopanuonnas CRM-cucrema OCYUIECTBIISIET yIIPaBJICHUE
B3aMMOOTHOIIEHUSAMHU C KIHEHTAaMU 4YE€pe3 pa3IMuHble KaHajbl CBA3W, IOBBIIIAsS
3 ()EKTUBHOCTh JAEATENIBHOCTH KOMIIAHWM C TOMOUIBI0O BHYTPEHHHX M BHEUIHUX

KOMMYHUKAaIUH.
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Crparernueckass CRM-cuctema ocymiecTBisieT paboOTy Ha OCHOBAaHUHU TexX
JTAQHHBIX, YTO OBLIN MOJTYYEHBI MIPU MPUMEHEHUU OIEPAIMOHHOM, aHATMTUYECKOU U
koJimadopanronHot CRM-cucrem.

Takum o00pa3om, omnepalMoHHAs, aHaJUTHYECKas, KoJIabopaluoHHAas U
ctpaterndeckas CRM-cuctembl PyHKIIMOHUPYIOT UHTETPATUBHO M CUCTEMHO.

®dpsucucom bartiiom u CtaHom Maknanom B padore «Customer Relationship
Managment: Concepts and Technologies» onucana TpéxaTammHass MOJIeIb )KU3HEHHOTO
UKJIa KJIMEeHTa, KoTopas wucronb3yercs B CRM-cucremax, 9To CTalio OCHOBOM
nonxona B kimaccupukammu CRM-cucteMm, OCHOBaHHOTO Ha >KM3HEHHOM ITHKJIE

kiueHTa (pucyHok 2) [1].

TpéxaTanHan
MOJensb
CRHIHeHHOTO [HETA
ranenTa ©. barTaa
u C.Marnana

PazewtHe

h J
L 4
L

ITpuEnegeHEe Viep#aHHe

Pucynok 2. TpéxatamHas MOJE/b )XKU3HEHHOT O 1ukia kineHnTa ®. bartia u C. Makana [1]

Cocmasneno asmopamu

Ha »rtame mnpuBnedeHus KIMEHTa MOTEHIMAIbHBIA KIMEHT CTAHOBUTCS
pealbHBIM MOKyHaTelleM, YBETUUUBAas KIIMEHTCKYIO 0a3y KOMITaHUU.

Otan  yaep)kaHus KIMEHTa NPEACTaBIsIeT COOOH  AEsTeNbHOCTh  I10
HOJICP’KAHUIO M YIIYOJICHUIO OTHOLICHUH C KJIMEHTaMHU KOMIIAHWW JJISl CO3JaHMS
J0JATOCPOYHOIO COTPYAHUYECTBA.

Otan pa3BUTHs KIIMEHTA — 3TO JESTEIbHOCTH M0 PACIIMPEHHUIO B3aUMOACHCTBUS
C KJIMEHTOM JIJIsl MAKCUMU3ALIUHU €T0 TMOXU3HEHHOW IEHHOCTH.

J. Crepuom um M. Karnepom Oblna pa3paboTaHa MATHUATAHAS MOJEINb

’KU3HEHHOT0 [MKJIa KiIueHTa [5].
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MrTusTanHan
MOIeTh
/KH3HEHHOT0 LHKAA
kmmenta . W OxEar —>» Ilpueteerme —» Komeepcma | —»  Viepwame —»  JloamHoCTE

Crepaa n M.
Kaarepa

Pucynok 3 - [TaTuatanHas MoeNb xu3HeHHOTO nukia kiueHTa JI. Crepua u M.Katnepa [5]

Cocmasneno asmopamu

Ha sramne oxBara npoucxoauT (GOpMUpOBaHKUE NEPBUYHOIO KaCaHUS KJIMEHTA C
KOMITAHHEW, BO3HUKAET ACCOIMATHBHAS CBSI3b C KOMIIAHWEHW W TOW MOTPEOHOCTHIO
KJIMEHTAa, KOTOPYIO HEOOXOIMMO 3aKPHITh.

Ha sTane npuBieueHns accoOlMaTUBHAS CBSI3b YIUIyOJISIeTCsl, MPEIOCTaBIsIETCS
JOTIOJTHUTEIbHAS HHGOPMAIIHS O TPOIYKTAX M YCIyrax KOMIAHUU.

Ha stane xoHBepcur mokKynaTeiaeM NPUHUMAETCS PEUIEHUU O TMOKYIKE WU
HCIIOJIb30BaHUHN YCIYT KOMIIAHUU.

Ha »stame ypepkanus KiIueHTa KOMIAHUM HEOOXOAUMO, YTOOBI KIIMEHT
U3BJIEKAJI MAKCUMAJIBHYIO [IEHHOCTh U3 OKYIIKM TOBapa WM UCIOJIb30BAHUS YCIIYTH.

OTan JOSUIBHOCTH SIBJISIETCS 3aKIIOUUTENIbHBIM W BIUAET Ha JalibHEHIIee
COTPYIHHYECTBO C KJIIMEHTOM, a TAaK)K€ Ha JlajJbHEelIIee pacuupenre 0a3bl KIMEHTOB
KOMIIAHUU 3a CYET pEKOMEHJAINN U MOJIOKUTEIBHBIX OT3bIBOB O COTPYAHUYECTBE.

Taxum 06pa3om, B TOAX0/I€, OPHCHTHPOBAHHOM Ha KU3HEHHBIN ITUKII KIINCHTA,
YOpPaBJIECHUE B3aMMOOTHOIIEHUSMH C KIMEHTAMHU OXBAThIBAECT ONPEACICHHYIO
ATaIHOCTh, B 3aBUCUMOCTH OT UCHOJIb3YEMOU MOJEIH.

DBOJIIOIMOHHBIN nonxoa paccMmarpuBaeT CRM-cucrteMy Kak JTHUHAMUYECKUI
poliecc, OTPaXaroIUi CMeHy OM3Hec-TIapaiurM U TEXHUYECKH mporpecc.

B 1950-e - 1970-e rr. ympaBieHWe B3aWMOOTHOIIECHUSMH C KIWEHTaMU
OCYILECTBIISIIOCH C UCIIOJb30BAHUEM TPAH3AKIIMOHHOW MMapaurMbl MAapKETHHTA, T/E B
OCHOBE CHCTEMbl ObUIa MAaKCUMH3AIUsl MNPUOBUIM, a KIUEHT paccMaTpUBAJICS

HCKIIOYUTCIBHO KaK HCTOYHHK A0XO0J4a.
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ITepexon k onepanuonHoit CRM-cucreme nocrenenHo npoucxoaui B 1980-e -
1995rr, KOra cTanu MOsBISATHCS MEPBBIE CUCTEMBI YITPABICHUS KOHTAKTaMHU.

Ananutnueckas u kosabopanuonHas CRM-cucteMsl MOSBUINMCH B KOHIE
1990-x - 2000-x rr. B 1999 rony Mapk bennodd ocuosan Salesforce.com, TeM cambiMm
cnenaB CRM-cuctemy TOCTYMHOM JJIsl MAJIOTO M CpeTHETO Ou3Heca.

WuTterpanust colManbHBIX Npodmiell U mepexoa Ha oOJayHble pelIeHUs
npounsonu B 2010-x -2020-x rr.

CoBpeMeHHbIH aTan pa3BUTHS CRM-cucrem OXapaKkTepHu30BaH
MHTEJJICKTyalbHBIMH  TUTaT(OpMaMH, CIOCOOHBIMH HCIOJB30BaTh HMCKYCCTBEHHBIM
WHTEJUICKT ¥ MAllIMHHOE 00y4YCeHUE.

Heo6xonuMo OTMETHUTH, YTO MO Mepe Pa3BUTHUSI TEXHOJIOTUYECKOTO Mporpecca
TpanchopmupoBanack Gpuaocodusi B3auMOIEHCTBUS ¢ KIIMEHTOM.

TpaH3akIMOHHBIM MapKETHUHI HKCIOJB30BAJICS HA PAHHUX JTalax Ppa3BUTHUS
pBIHKA.

B 1990-x romax ctam (¢opMUpOBATbCI MApKETUHT OTHOLICHWM, T/
BBICTPAWBaHUE MAapKETUHTOBOW CTpPAaTerMy CTPOMJIOCH Ha YAEpXKAHWW KIUEHTa U
(GbopMUPOBaHUHU €TI0 TOKU3HEHHOM IEHHOCTH.

CoBpemennbiii stan pasputuss CRM-cucteMm ocHOBaH Ha (hopMHUpOBaHUM
NapTHEPCKOH (KO-KpealMoHHOM) MapaJurMbl, TJie KIMEHT SBISETCS PaBHOIPABHBIM
NapTHEPOM KOMITaHUH.

Crparernyeckass CRM-cuctema (MoJenbHasi) OMpENENseT HalpaBieHUE
pa3BuTHs 1751 octaabHbIX THIOB CRM-cuctem. B ocHOBe cTparernyeckoro moaxosa

JICKUT UCITIOJIB30BAHUC TCOPCTHICCKUX MOI[CJ'ICﬁ, MMPpCACTABJICHHBIX HAa PUCYHKC 4,
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Crparernteckii nogxos B k1accuduxamun CRM

VA W NN

Mozems IDIC T Momens «Boceym
[IponeccHas MOTRTE CTPOHTEIBHELX Monens CRM Value
[Temmepcora B M. - ) _ . ; QCI mopems
] A Tleima u [1 $poy omoxoes [ Kapouu 3. Chain
Pomaepca -
Toumcora

Pucynox 4. Moaenu, UCTioib3yeMble B CTpaTernyecKoM moaxoe B kiaccupukanuu CRM

Cocmaesneno asmopamu

Mogpens IDIC J. Ilennepcona u M. Pomxepca cOCTOUT U3 CAEAYIONIUX HTANOB
MOCTPOEHUSI OTHOLIEHUN C KIMEHTOM: HACHTU(UKAIMS KIUEHTa U cOOp JaHHBIX,
auddepeHnranys KJIMEHTOB MO IIEHHOCTH U MOTPEOHOCTSAM, IOCTPOCHHE
3P PEKTUBHOTO B3aUMOICHCTBHSI, KACTOMHU3AIUS JIesATeNIbHOCTH [3].

[IponeccHast monens A. Ileiina u [1. ®poy coOCTOUT U3 MATH OM3HEC-TIPOIIECCOB:
pa3pabOTKU CTpaTerud, CO3JaHUsI IIEHHOCTH, MYJIbTUKAHAIBHOW WHTETPAIUH,
yIpaBjacHUS HHPOPMAIMK U OLICHKH 3 dexTuBHocTH [4].

Mopens Bocemu crpoutenshbix OnokoB JI. Kupbm m 3. Tommcona
cTpykrypupyrotr CRM-cucremy.

Mopenb CTpOUTENbHBIX OJIOKOB COCTOMT M3 BHUJACHHS, CTPATETUHU, LEHHOTO
KJIIMEHTCKOTO OIbITa, WH(pOpMAIMK, TEXHOJOTHH, MPOIECCOB, OPraHU3aAIMOHHON
KOJU1a0opali U METPUK.

CRM Value Chain npeacrasisier co0oi 1enouky co3naanus neHnoctu CRM-
CUCTEMBI, KOTOpas COCTOMT W3 aHajdW3a KIUEHTCKOTO TOpT(HENsi, MOCTPOCHHE
OTHOLIEHUH C KIMEHTAMH, Pa3BUTUE CETH, pa3padOTKa IEHHOCTHOTO MPEaIOKEeHHUS,
YIPABJICHUS )KU3HEHHBIM ITUKJIOM KJIHEHTa U 00SCIICUNBAIONIUX YCIOBHH.

QCl-monenp cocToMT W3 aHanmM3a W IUIAHUPOBaHUA, (POPMHUPOBAHUS

[IEHHOCTHOTO MPEIOAKEHUS U YIPABIICHUS KIMEHTCKOW MH(POpPMaLIUEH.
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Takum 006pa3om, UCTIONIb30BaHUE cTpaTerndeckoit (Mmoaenbuoi) CRM-cructembl
no3BOJIAET 3(PPEKTUBHO YMPABIATh B3aUMOOTHOIICHUSAMU C KIMEHTAMU, OTMPEICIIsst
JOJITOCPOYHBIE 1IEH U MIPUHIUITBI B3aUMOICHCTBHUS.

B ocHoBe TeXHOIOrMYeCKOTro (apXUTEKTYpPHOTO) MOAXO0Ja B KiIaccu(puKaiu
CRM-cuctem HaxoauTCsl MPOrpaMMHO-aNnapaTHbld KoMIuiekc. Ero ucnonb3oBaHue
OCHOBAaHO Ha OIpPEACIICHUH KIIOYEBbIX IMAapaMETPOB: CTOMMOCTH BIAJICHUS,
0€30IMacHOCTH, MaCIITA0UPYEMOCTH 1 KacToMH3aruu [6-7].

Knaccudukanus CRM-cucteM B TEXHOJIOTHYECKOM (apXUTEKTYPHOM) MOJIXOJE
MPOUCXOAUT MO CIOCO0Y pa3BEPTHIBAHUS, BHYTPEHHEH apXUTEKType M IO YPOBHE
00paboTku nHGOPMAITHH.

[To cnocoOy pa3BéptbiBanuss CRM-cucteMbl MoApa3AesaioTcs Ha JIOKAJIbHbIE
(On-premise), o6naunsie (Cloud / SaaS) u rudbpuansie (Hybrid).

[To BHyTpeHHeidl apxutektype CRM-cucteMbl mNoapa3AeisioTcsa  Ha
MOHOJIUTHYIO ~apXHTEKTYpy, MOIYJbHYIO apXUTEKTypy, ¥ MHKPOCEPBUCHYIO
aApXUTEKTYDPY.

[To ypoBHio 00paboTku uHpopmanuu CRM-cucTteMbl MOApa3feisoTcs Ha
OLTP-cucremsr, OLAP-cuctemsr, HT AP-cucTeMsl.

CRM-cuctembl KBaTUPUIUPYIOTCS 10 MOJIEIH NMPEAOCTABICHUS: IPOTPAMMHOE
obecnieyeHue kak yciyra (SaaS), mardgopma kak yenyra (PaaS), undpactpykrypa kak
ycayra (IaaS).

Takum  00pa3oM, TEXHOJOTUYECKUM TMOAXOJA  IO3BOJISIET  IPOU3BECTHU
MHOTOYPOBHEBYI0  Kiaccuukanuio. BpiOop  apXWUTeKTypbl  3aBUCHUT  OT
CTpaTerMuecKUx IeJiell KOMIIaHWW, TpeOOBaHUW K OE30MaCHOCTH JaHHBIX U
JOCTYIHBIX pecypcoB [8].

[Mpuxnagnoii nonxon k knaccuduxanuu CRM opueHTHPOBaH Ha MPaKTUYECKOE
NpUMEHEHUE CUCTEMbl B KOHKpeTHbIX ycioBusix. Kiaccudukanus CRM-cucrem
npoucxonut 1o cdepe NpUMEHEHHs, TUIy Ou3Heca, OTpaciieBoi crnenuduke,

MacmTady KOMIIaHUU U LIETIEBOM ayAUTOPHH.
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Knaccupukanms CRM ¢ ucmonb3oBaHMEM — MPHUKIAIHOTO — MOAXOAA

MpEJCTaBIICHA HA PUCYHKE O.

IIpar1a1HOH MOAX01 B KiIaccHPHKANHE

CRM
- Kraccruzanys mo Kraccrdmrarma o Kraccrpuramms mo
Knaccagmramea no | | Kaaccndmramas | | Knaccngmrams mo s - pmane rsan
T Geca 0 OThACTeRG N TIOTHOTE C10C00y HHTETPaIEE ¢ CTETIEHH FOTOBHOCTH K
0 - P b ag;m 'KD‘?HEHHH (VEKIHOHATRHOTO | (COUBATBHEDE CETAMH EHEJPEHHIO0 H VPOEHIO
CrenHpHKe Mepy Ko) . i
PHE 8 paep) HANOTHEHAT THDOBEINH KARATAMH BOBJICYEHHOCTH BEHI0PA
J’ ¥ l ¥ ) ¥
Orpaciesse CRM g1 yaoro -
P h Conpamsise CRM, Kopoboursie pemenng,
BB, BIC. CRM-pemerms, ormseca, CRM g . HACTOAHEAEMHE DEMEHHS,
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Pucynox 5 - [lpuknagnoit nonxon B kinaccudukanuu CRM

Cocmasneno asmopamu

TaxuMm o6pa3om, npukiagHou noaxo ] B kiaccupukaunu CRM onpenenser kak
CRM BnuchIBaeTCs B NOBCETHEBHYIO I€ATEIBHOCTD U CTPATETHUIO KOMITAHUU.

BoiBoa. B pesynbrate mnpoBeA€HHOro wuccienoBaHusi Oblia pa3paboTaHa
KOMIUIEKCHasl KJacCU(UKalusi MOAXOAOB K YIPABICHUIO B3aWMOOTHOIIECHUSMU C
KIIMEHTaMH, OOBEIMHSAIONAs IIECTh OCHOBHBIX HAIIPAaBJICHUN, BBIACISEMBIX B
coBpeMeHHOM Teopun U npaktuke CRM. IlpoBen€HHBIN aHaMM3 CyIIECTBYIOIIMX
MOJZIENIEN MO3BOJIMJI CUCTEMATU3UPOBATh IMOAXOAbl MO CIEAYIOIIUM KPUTEPUSIM:
(GyHKIIMOHATIBHO-POJIEBOMY (OIMEpalMoHHas, aHAJIUTUYECKas, KOJUlabopaloHHas U
ctparernueckass CRM-cucremsl), OpUEHTUPOBAHHOMY Ha )KM3HEHHBIN LIMKJI KJIUEHTA
(Tp€X- ¥ MATUATAITHBIE MOJIENH ), SBOJIIOIIMOHHOMY (OT TPAH3aKIIMOHHOTO MApKETUHTa
K NAapTHEPCKOW NapaaurMe), CTpaTernyeckoMy (MOAEIBHOMY), TEXHOJOTUYECKOMY

(apXUTEKTYpPHOMY) U MIPUKIATHOMY.
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OneparnonHasi,  aHajguTH4eckas W KojurabopamwonHas — CRM-cuctemsr
obecreunBarOT cOOp M 00pabOTKY JaHHBIX, TOTJA KaK CTpaTerudeckas (MOACIIbHAS)
CRM ormpegensieT JOATOCPOUHbIE €I U MPUHIIMITBI B3AUMOJICHCTBUS, ONIUPASICh Ha
teopernueckne koHctpykiuu (IDIC, mporeccHas monens, MOAEIb BOCEMHU OJIOKOB,
CRM Value Chain, QCI). DBOJIOIMOHHBIN aHAIW3 TMOKa3al TpaHChHOpPMaIIUIO
¢dunocodun B3auMOIEUCTBUS C KIIMEHTOM OT MAaKCUMU3ALMH TPUOBLIN K TOCTPOEHUIO
JOJITOCPOYHBIX TAPTHEPCKUX OTHONICHHM, YTO OCOOCHHO aKTyaJlbHO B YCIOBHSX
1 poBoit TpaHchOpMAIIKM U BHEIPEHUSI TEXHOJIOTUN UCKYCCTBEHHOT'O HHTEJIEKTA U
MAIIMHHOTO OOYYEHUS.

[TpakTrueckas 3HAUMMOCTh TMPEAJIOKEHHOW KiIacCHU(PUKAIUU 3aKITIOYAETCS B
BO3MOXHOCTH JUIsl NMPEANPUITHII 0OOCHOBAHHO BBIOMpATh HauboJee peleBaHTHBIC
MOAXOABI C YU4ETOM CHeUUKHN NEeSTeTbHOCTH, 3Tala Pa3BUTHSI M CTPATETHYECKUX
neneil. MHTerpaTuBHOE NMpPUMEHEHUE PaA3IMYHBIX MOAXOAOB IO3BOJISIET MOBBICUTH
3G ()EKTUBHOCTh yIpaBICHUS KIHNEHTCKAM OIBITOM, YBEIWYUTh TOKU3HCHHYIO

IHCHHOCTD KJIIMCHTA U YKPCIIMTh KOHKYPCHTHBIC ITO3UIMY KOMIIAHWHW HAa PBIHKC.
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